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m Kostas Theofanides, MSc, k.theofanides@projectyou.gr

- 32 years of service in a wide range of managerial roles in Operations, Logistics,
Engineering, Sales, Projects in MOBIL, BP, BOVIS LENDLEASE, ELPE, in Greece

- Ledin 1997-98 a european team of Logistics Managers to reengineer BP-Mobil Logi e
facilities and fleets 4

Kostas Theofanides is startups founder and provides Career mentoring, Training,
Business Development, Project management, Business Mentoring services to individuai
enterprises, consolidating his wide business experience with thorough theoretical knowledge.

He is founder and Partner of Projectyou Itd (www.projectyou.qgr) : Training, mentoring, project management
services
He is trainer and Coordinator of the training programs for the European Logistics Certification — ELA and
International Project Management Association - IPMA
His main training capabilities are :

Entrepreneurship workshops, Leadership and change management, Breakthrough thinking, Efficient decision
making, New Business development, Project management — hard and soft skills (certified trainer), Transportation
economics, Logistics, Procurement, Career and business mentoring
Previous Jobs :

Engineering Mgr - EKO / BP, Country Mgr - BovisLendlease, Transportation Mgr — BP, Brand projects mgr - BP
Europe, Wholesales Mgr - BP, Logistics Mgr Mobil, North Greece General Mgr - Mobil
Qualifications and Roles

- MSc Operational Research and Production Management, Brunel University / London

- Mechanical - Electrical Engineering, Polytechnic University / Thessaloniki

- Chairman of Association of Advisors for Safe Transportation of Dangerours Goods (2004-2012)
- Treasurer of PM Greece (EAAE- EAAnVIKO AikTuo AlaxeipioTwy Epywv) (2008-2012
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1. METIZTONOIHzZH TH2 ANOAO2H2 TH2
AIEYOYN2Hz MPOMHOEIQN
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To Avtikeipevo tnc AtevBuvonc MpounBsLwv

* ANEOEC MPOMNOELEC
Mpoiovta mou nwAolvTal £(TE W EXOUV EITE L€ CUOKEVAOLA ELTE UE
petarmnoinon

e Eppeoeg NpopunOeLeg
EE€OMALOMOC, UALKA KOl UTINPECLEC YLOL TNV KOTAOKEUN KoL Aettoupyia tng
enxelpnong (Kataokeveg, pnxavnuata, €EOMALOUOC amobnkng Kat ypadeiwy,
padLa, Puyeia, TAPELOKESC LNXOVEG, OTOAOC OXNUATWY, UTtnpeoieg Logistics,
QVOAWOCLUQ, EKTIOLOELG, KATT)

B [ moleg mpounBeleg €xel appodiotnta n dtevBuvon MpounBsLwv
otnv Etalpeia oag;

g [owo ival To 81kO ooC avTIKELpLEVO;



Ta Baoka IntApota tng AtevBuvong Npoundelwv

TL TPOIOVTA VOL AYOPACOULE

OLTLO TTOLOUG TPOUNOEUTEC

OE TL TLUEC

note va Baloupe mapayyeAia

TL HEyeBoc¢ napayyeAioc va BAAOUME

TIWG VOL CUVEPYOLOTOULE ME planning, arlmoORKEG, OLKOVOULKEG
Untnpeoiec yia tnv e€éaodpaiion opaAng ponc epodiacpou



Emtuxeic MNpounOeiec
MPETEL VAL €0TLAlOVV OTA. :
Arntodotikotnta (Efficiency) - AnoteAeopatikotnta (Effectiveness)

Effectiveness is about doing the right thing. (Strategically Effective)
Efficiency is about doing things right. (Operationally Efficient)

Effective gets results, Efficiency reduces cost and waste.

HIGH SURVIVAL
TAKEOYER

THRIVE

LOow

Low HIGH




Ertuxeic NpounOeteg

Death — Doing the wrong things badly
AUTEC ol opyavwoelg ouvtopa Ba kAeioouv

Slow Death — Doing the wrong things well
AUTEC oL opyavwoeLg TTAAeUouV va emlwoouv aAAd apyd n ypriyopa dev Ba to
arodUyYouV EKTOC Kol av aAAAEOUV OTpATNYLKA KAl YiVOUV TILO QTTOTEAECUATLKOL.

Survival Takeover — Doing the right things badly

AUTEC Ol OPYAVWOELG £XOUV OWOTH oTPATNYLKN AAAA Sev gival amodOoTIKEC. 2To
HEAAOV KIvEUVEUOULV VOl OyopaoTOUV O AAAEC OPYAVWOELG TTOU OV €ival
QTIOTEAEOHATLKEC AAAA €ival ATtOOOTLKEC.

Thrive — Doing the right things well
AUTEC Ol OpYAVWOELC EUOOKLUOUV SLOTL N ATTOTEAECUATIKA 2TPATNYLKA cuvOualetal
He amodoTtikn Asttoupyia.

Procurement Management is about procuring the right goods and
services with minimum waste and cost to meet Customer requirements.
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A2KH2H :

Mou Bpiokeote eoeic oe emimedo Etaupiko (E), MpounBewwv (M), Atouiko (A)

HIGH SURVIVAL
TAKEOVYER

THRIVE

LOW

LOW HIGH




TL TPOOSOKOUV OL EMUXELPNUATIKEC HOVADEC (EcwTEPLKOL

rneAatec) amno tn Atevbuvon MNpounBewwy;

MNowotnta
MPOIOVTWYV

Kootocg

Xpovog ATtOKpLONG

“After

supply”
service

10



Moteg eival oL TPOOoOOKIEC TWV EEWTEPLKWV TTEAQATWYV ATO TN
Ale00Ouvon NMNpopnBewwvy;

Kootog MNowotnta

2??? AcdaAera

After sales service AwaBeopotnta

AIKHZH: Ixebidote to npodiA yia tnv AtevBuvon NpounBewwv oag
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Tavtiletal n anoyPn cag HE AUTH TWV KTITEAATWV» GAG ;

Kootog MNowotnta

2??? AcdaAera

Aafter sales service AwaBeopotnta

MAnw¢ mepLLEVouV SLoPOPETIKA IO AUTA TTOU ECELG TILOTEVETE OTL
TLEPLUEVOUV?
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Nw¢ BeBatwvopaoTe OTL EXOUME ibLa MPOOEyyLoN;

e [lotot eivat ot «meNdtec» pac; (Eipoote BERatot;)

¢ 1600 KOAQ yvwpilouv Ta KpLTAPLA OLYyOPWY TOU KATOVOAWTH;
e 1600 KaAd kataAoBaivouv TNV ITPATNYLKA TNE ETOLPELNC HOGC;
o MATMWC £XOUV KoL AAAEC «OTIEVTECY;

¢ 1600 emNPeAlOUV TIC AYOPEC TOU KATAVOAWTH;

¢ 1000 KOAQ OLKOUE TO UAVU O TOUC;

13



Nw¢ pETPAE TNV EMLTUXIO TNC SOUAELAC HO;

10 0 =
°P5: .................................. 8 5 =
D T e, 7 8 =

5 0 =
.s e eeeeeeeeeeeaaeaaaaan 5 5 =

10 10 = 100

ATAEC mpagelc yia oAU duokoAa tpoBAnpata ....

1y



TUToL AVOPWTTWV KL OPYOLVWOEWV
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Eyw movu eipat Kat tov MPEMEL val TAW);

‘problems”

[Tonoestsiats TOV EQUTO OOG OTO SLAaypappa




Eyw mou gipat Kot tov MPEMEL va oW,

Personal Action Plan

No Evépyela Note

Me
OOV

s

IXOALL
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To TUAMA MOV TOU ELHOLOTE KOl TTOU TIPETIEL VOL TIALMLE;

“problems”

[Tono@ersiats 1o TUAMA oaG 0TO SLaypappo




To TUAMO OV TTOU ELHOOTE KOlL TTOU TIPEMEL VOl
TLAE;

Team Action Plan

No Evépysla MNote  MNowg

s

IXOALL
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Nwc¢ avéavetal n tkavomnoinon tou «MNeAdtn»;

- Enwowwvia &)

- Evbladépov amno npounBeuti ® ©

- Otav «tov Bydloupe amod tnv «pulaKkn» d

- Na katovorjoou e ta tpoBAnpaTa ©
KOLL TLG anqmﬁoaq TO.U @ " CUSTOMER

- “exceed his expectations” SATISFACTION

- «BETIKEC eKTTAREELGY

- [pAyopn avtamokplon

- “post supply service”, client feedback

- «A2E»

Moid atrd auTtd TTPETTElI va BEATIWOOUME OTNV ETAIPEIN MAG; 20



Mwg LMOPOULE VO LELWOOULE TO XPOVO ATOKPLONG;

Melwon tou ¢popTou epyaciag
arno low-value dpactnpLloTNTEC
- Katavopun tou xpovou avaloya

LE ONMUOVTLKOTNTO TIEPUTTWOEWV

- JupBaoslc pakpag dtapkeiog
- JupBadoelg mAaioto (frame)
- NapdAAnAn Kot OXL oeLpLlokn EKTEAECN SpAOTNPLOTTWVY

- Tunornoinon dtadkaclwy, EVTUTIWY, EMLOTOAWY, ATTAOTIOLNON
npodlaypadwy, Leiwon aplOpol eykploswv

- 2todlaKkeC mapadOOoELC

EvaAhaéipotnta poAwv oteAexwv AltevBuvonc MpounBewwv avaloya

e popto epyaociag a1



Kootocg

MpoypappaTiopoc poptou epyacioc

High
g
= ()
@)
: ()
e
Medium 9

Low

Low Medium

AZKHIH: Me nowa npotepatdtnta nNEENEL va aocXoAnBei n AevBuvon

MNpounOslwv HE TA MOPATIAVW OLTAMOTO;

Odeloc (Im pl_alliér)]
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Avolktec EvtoAec Mapayyeliac (Frame Agreement)

- Mou edapudlovtal:

YAlkd kupiwg xapnAng agiag (low value)
- OpéAn:

KaAUtepec TIHEC AOYyw padlkoToinong mpopnBewwyv (oltkovopieg kKALpakac)
MwpOTtEPO KOOTOC SLadLKACLWV

E€olkovopnon xpOvou yLa ONHOVTIKOTEPEC PO OELeC

- MpoUmnoBeoeLc:

Epeuva ayopac Kol TIHwWV KABE xpovo

MpoPAedn yla avtopatn avamnpocapuoyn Aoyw HETOBOANRC ONUAVTIKWY
ouvteAeoTwVv KOoTouC (Tt kawolua, oldnpog, epyaocia)

EvOelKTIKN Kol OXL SECUEUTLKI) OUVOALKA TTOCOTNTA TIOLPOYYEALOLC

23



Avolktéc EvtoAec MapayyeAiog(Frame Agreement)

- Aldpkela oyvog: 1-3 €tn

AZKHZH: Motlec emavalapPavopevec npoundetec otnv Etatpeia oag
WItopouV va Yivouv puéow ANOIKTQN ENTOAQN;

24



“Before order” ko “After supply” service

H AltevBuvon MpopnBewwv npémnet va evdladEpeTal yLa tnv e€unnpeTnon
TOU «TteAATN» 0€ OAa Ta otadLa:
MPIN TH AIATI2TQ2H TH2 ANATKH2 TOY

*[TpOANTITLKN EPEUVA OVAYKWY TIEAATN LE OUVEVTEVEELC, EPWTNUATOAOYLA,
OTOTLOTIKEC AYOPWV

*YTTIOUVAOELC yLa EyKaLPn UTTOBOAN avayKwWV
sAlatripnon eAAXLOTWVY ATOBEUATWY

META TON EQOAIAZMO

*E¢aodaAlon avTAAAAKTIKWY

*JUVEVTEUEELC yLla TNV aéLoAOynon NG LKovomoinong Tou meAATN

*Kowa review meetings (mehateg, mpounBeutéc, A/von Mpopndelwv)

25



Nwc¢ ayopalouv oL avBpwrot

H ntwAnon mpemneL va eival
ocuvapraotikn!!

O rteAatec Oev Eexwpilouv ocuyva Ta
YEYOVOTO Ao TOL cuvalodnuaota.

2uvVoLoBNUOTLKN
EUMELplaL

2to HEAAOV bev Ba pAdpe yia
gtumnpetnon meAdtn aAAd yla epmeLpilo
KOTOVOAWTH).

XpéVO Ttov To kAeLdL TNG emLTuylag:

kepdilouv

1. Avarmtuéte pa omovdaia 1o
2. Meite pa dSuvatn wotopia
3. AnHloupyeioTe TNV UTIEPTOTN EUMELPLQL

To pePLSLO 0TO VOU MponyeLtal Tov HEPLSLOV TNG ayopag

2hb



Nwc¢ va diaxelpileote Tov meEAATN GO

Na Bewpeite ToUC MEAATEC 0OC
ONUOVTIKOTEPOUC

Kavte toucg va eival n katevBbuvtnplo
Suvapun ota oXESLA oo

MpoomnaBriote va Bpeite mpLv oo autoug Tt Ba BEAouv oto HEAAOV

Muldte yia ta B€pata Kal pe Tov Tporo nou Ba beAoav autol va
OKOUOOUV KoL OXL yLaL Tal B€pata Kal e TOV TPOTIO TToU EEPETE £0E(C KAAL

* [lepAoTe TO PAVUMO OTOV TTEAATN 0OC OTL ATTO OOC EXEL VO KEPSLoEL
TIOAAQ TTEPLOCOTEPOL ATT” OTL OTTO TO CUYKEKPLUEVO TIPOTIOV I uTtnpecia
TIOU ToV evOladEPEL EKELVN TN OTLYUN

e  WuyaywyeloTte TOUC MEAATEC OOC £TOL WOTE VAL £XOUV VOV OELS

2’



Opapatioteite to pEAAOV TG SOUAELAG oG
nty, nw¢ Vo eival to supermarket tou peAdovtog;

e Jknvoypadia Kal oKNVLKA
* AlamepaoTtikoTnTa

e Personalized service
Wnolakeg Aettoupyieg
 Smart trolleys

e Electronic shopping list

* RIF technology

*  HAektpovikeéc adioec mov Ba «StaBalouv» Tov teAATN

* 'E€umvn Zuyapla

* Smart dressing room

KAm-kAm (BAeme ouvnuuévo apdoo k. Aéarowvac Mepytiavn)
2YZHTHZH :

Moleg aAAayég Oa onpdvouv otnv SOUAELA TOU THHHOTOC TPORNOeLwyY; 28



BeAtiwon anodoonc pe AvaAlvon SWOT

Me tn pEbodo autr SlepeuvoUuE:

- ta Auvatad (Strengths) kot Aduvata (Weaknesses) onpeia tng
0pYAvVWOoNG

- 11 Eukatpiec (Opportunities) kat touc¢ Kivduvouc (Threats) mou
Slavoiyovtal

WOTE VA ETUAEEOULE OTN CUVEXELA TLC KATAAANAEC EVEPYELEC YL VAL:

alomolrjoou e ta Suvata onpela

BeATLWOOULE TIC adUVATEC TTAEUPEC

EKUETAAAEUTOU UE TLG EVKOLPLEC

napaAAnAa petwvovtag Touc KvdUuvoug

29



SWOT ANALYSIS

Auvvatd onpeia:

1. Tukavelg kaAd; T mpotepnuata dtabetelg; Mola
duvatd onueia prmopeic va BEATIWOELS AKOUN
TEPLOCOTEPO;

2. Tt povadkoug TOPOUC UIMOPELC VA EMLOTPATEVCELS N
TIPOOEAKUOELC;;

3. Tiduvata onpeia BAEmouv oL AAAOL O€ CEVQ ;

AdUvarta onueia:

1. Tuaduvapiec Oa pmopouoec va PEATLWOELC;

2. Mou SlaBetelg AlyoTtEPOUG TTOPOUC ATIO TOUG
aAloug;

3. Tuaduvata onueia BAEmouv oL AAAoL o€ CEva ;

NAANO ENEPTEIQN (Ti, mwg, mtdte, moLog)

MNAANO ENEPTEIQN (Ti, mwg, mdte, moLog)

Eukoupieg:

1. Tueukalpieg oou avoiyovtat ;

2. Ano noleg €elifelg Ba pmopovoeg va emwdeAnOeic;
3. Tieukalpleg pmopeic va ktioelg mavw ota duvatd
oou onueia ;

Kivéuvol :
1. Tt KAVOUV OL AVTOYWVLOTEC OOU ;
2. Ano noleg e€eliéelg Ba umopouoeg va

{NHLWOELS;
3. Ze L KwvdUVOUC o€ ekBETOUV oL aduvapieg oou;

NAANO ENEPTEIQN (Ti, mwg, mtdte, molog)

MAANO ENEPTEIQN (Ti, nwg, mote, moiog) 30




OMAAIKH EPTAZIA :
Mpoteivete amo 2 WOEeC (TIC oNUAVTLIKOTEPEC) TTou Ba BeATiwoouy TNV
anodoon tng AteuBuvonc MpopnBewwv otoug €N TOUELC:

A. OO0 LELWOOUV TO KOOTOC TIPOLOVTWV

B. Oa pelwoouv To Kootog Asttoupyilac tng AtevBuvonc NMpounBelwv

[. Oa auénoouv TNV Lkovomoilnon Twv XPNoTwV O€ XPOVO KoL TToloTnTa

3




2. ANAOEZEIZ ME BAZH TO BEATIZTO
«KOZTOZz KYKAOY ZQHx»

Y

3c



Kdotog kUkAov Twn¢
Life Cycle Cost — LCC n Total Cost of Ownership — TCO

NeplAapupavel:

- ApXWKO KOOTOG ayopacg - /nitial Cost
- zuvtipnon /Avtkataotaocn - Maintenance / Replacement

- AnwAewa kepdwv Adyw pn Asttoupyiag - Lost Revenue due to
maintenance/replacement downtime

- KatavaAwon Evépyelag - Annual Energy

- Newtoupyko Kooto¢ epyaciac - Operational labor/Annual wages

- Metadopa/Anodrkevon/Eykatdotaon - Delivery & Logistics

- EmiBewpnoelg - Inspections & fees

- Mopol- Taxes

- Nouta Aswtoupylka £€oda - Other site costs

- NepBaAlovTika Kootn Kol pioka - Environmental Costs/Risks

- 'Ecoba/damnavec ywa Eknoinon - Disposal & recycling —resale value

-  'Ecoda Asttoupyiag - REVENUE generated



2UVOALkO Kaotocg Ktiong
Total Cost of Ownership

Category Cost for % of Total Comments
gl] YIS,
1 Design § 8750.00 0%
2 Purchase 161287875 £5%
3 Operate § 544 050.05 19%
4 Maintain b 752 B34 24 208%
] Dispose §o20452247 1%
Total $ 2,939,145.47

Total Cost of Ownership (TCOQ)

Dispose
% S

Maintain
26%

Purchase
54%

Operate
ﬂ\ sign details /£ Intro £ Design / Purchase £ Cperate £ Maintain R Dispose s Roll-Up / | 1 |

@ Design
B FPurchase
O Operate
O Maintain
W Dispose
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Erttdoyn pe Baon to Kootog KukAou Zwng

Noapadetypa: Molog e€OMALOMOC Elvall OLKOVOULKOTEPOC?

Cost (E)

KooToc

KukAou Zwnc

mode.

years

8 9 10

11

800000

- 700000

- 600000

- 500000

400000

300000

200000

100000

To povtéAlo B pe Baon
TO ApXLKO KOoTo¢
PO OeLog

To povtélo C pe Baon
to LCC

Tt elval TPOTIUOTEPO,

35




Kootoc¢ kKUKkAou TwAC — MNapddelypa umtoAoylopoU

A=IOAOINHZH LIFE CYCLE COST AKINHTON

MlO’e(.UO'n arkivnTov - 1rC(pC(58lvua (oe OO0 E) AKINHTO A
1 2 3 4 5 6 7 8 ° 10

ApXIKN ETEVOUON OE EPYAOIEC 200
Evoikio 70,0| 72,8( 72,8| 75,8| 75,8| 79,0( 79,0| 82,2| 82,2
Koivoxpnota 7,01 7.3| 7,7 8,3| 8,7 9,2 9,7(10,2| 10,7
Evepyeia (Beppavon - wuén) 15,0( 15,6| 16,2| 16,7| 17,3| 18,0( 18,7| 19,5| 20,4
2uvtnpnon 2 2 2 2 2 2 2 2 2
Lost income 30 30 32 32 34 34 37 37 39
MeTapopika-TdpKIYK TTpOooWTIKOU 4,0 4,2 4,4 4,6/ 4,8 5,1 5,4 5,7| 6.0
TOTAL 200| 128]| 132 135| 139 143| 147 152| 157 160

NPV at 7% 985

AKINHTO B

ApXIKN ETTEVOUON OE EPYACIEC 150
Evoikio 80,0| 80,0| 83,2| 83,2 86,5| 86,5( 90,0| 90,0( 93,7
KoivoxpnoTta 7,0l 7,3 7,7| 8,3 8,7 9,2 9,7| 10,2| 10,7
Evepyela (Beppuavon - wuén) 10,0 10,5( 11,0/ 11,5/ 12,0| 12,6| 13,1( 13,8| 14,6
2Zuvrtnpnon 1 1 1 1 1 1 1 1 1
Lost income 10 10 11 11 12 12 13 13 14
MeTapopika-TapKIYK TtpoowiKoU 10/, 1,0/ 1,1 1,1} 1,2 1,2 1,3] 1,3] 1,4
TOTAL 150| 109| 110( 115 116| 121| 123 128| 129| 135

NPV at 7% 810




Aoknon : YrnoAoyiwopoc BEAtiotouv Xpovou MpounOeiac

KAapk ekpoptwong mpoioviwyv napouciaoce BAAPN kal eival ekTo¢ evepyeiag. MNa kAOe
NUEPQA TIOU £lval EKTOC evepyelag UTIAPXEL TIPOCOETO KOOTOC (UTtEpwpPieC, OTAALEC
uetadopikol, kAm) 300 E/nuépa. EmutAgéov Adyw tTwv KaBuoTEPACEWY UTIAPXEL
rBavotnta 30% va anoAecBouv nwAnoesig VPouc 1000 E/nuépa. Exete Tic €€NC
duvatotnTEG:

A. Na avabéoeste og €va Zuvepyeio ou oo eyyuatal OtL n emlokeun Ba yivel péoca o 3
NUEPEC pe kOoto¢ 2000 E mou Ba mpokUPEL LETA ATIO EMUETPNON ATIO KOWOU UE TNV
Texvikn Ynnpeoia oac.

B. Na ouvtaéete mpodiaypadéc, mpoknpuen Sltaywviopol Kal va eTUAEEETE LeELOOOTN,
Stadkacia mou Ba Stapkeéoet pall pe tnv emokeun 10 HEPEC KO UE TNV OTOoL
nPoodokAte va EXete 20% UELWUEVO KOOTOC OE OXEON HE TNV MPWTN AUoN

TL Ba poteivete otn Aloiknon oag;

e Emtlokeun o€ 3 NUEPEC : 2000 + 3X300 + 3X30%X1000 = 3800 E
e Ertlokeun oe 10 nuépeg  : 2000X80% + 10X300 + 10X30%X1000 = 7600 E
(xwplc anwAela €pyou) : 2000X80% + 10X300 = 4600 E

37



3. NMNQZ OEPNEI AZIA 2THN ETAIPEIA
H AIEYOYNZH MPOMHOEIQN

Y

38



Anuovpyia Aéiac amno tic NpounOeieg

1.

Meiwon KooTou¢

Me Ka)\urepr] SLATIPOYUATEV G ETUTUYXAVOUUE XOUNAOTEPEC TLUEG
aTtO TLG TPEXOVOEC

Anoduyn KGotoug

Me Stadopetikec mpodlaypadec, SLadlKkaoilec, CUOKEVOOLEC,
UTTOKOTAOTATA TPOLOVTA, KATT ETILTUYXAVOUUE UIKPOTEPO KOOTOC
AU¢non ecodwv

Me oxebioon n MPOURBELA VEWV EAKUOTIKOTEPWV TIPOLOVTWV KoL
UTINPECLWV PEPVOUUE TTIPOcOeTa £coda otV eMLXElpnoN
AU¢non amodotikotNToG

Me mpounBeLla VEwV mpoilovta N UTINPECLWY AUEAVETAL N
TIOPAYWYLKOTNTA TOU TOUED TIOU TLG XPNOLLLOTIOLEL.

Texvoloywkn avaBaduion

Me KOoLVOTOULKA TtpoLOVTa KAl uTtnpeoiec n AtevBuvon
MpounBelwyv utootnpLlel TNV CUVEXN TEXVOAOYLKN avapfaduion
NG EMXELPNONG

39



Anpovpyia Aglac amno tig MpounOeiec

2YZHTHZH: Me noleg paoelc pmopei va pEpel aéia n opdda oo otnv
Etalpeia oagc;

40



MpoéAevon tnG E€0LKOVOUNONG KOOGTOUG

Euro
A [ Avtikeipevo Mpobdiaypadeg/ }
Kawotopiec
Awaywviopoc/
AlampaypateVoeLg

1

41



AlaopaAion tnc €0LKOVOUNGONC KOOTOUG LECQ OTLO
AL0TUNMATIKA oUVEPYQOLO

To Avtikeipevo to opifouv ol Xpriotec (MwAnoeLg),
TLc Mpodlaypadeg n Texvikn AtevBbuvon,
1o Aloywvicpo n AtevBuvon lMpopnBeLwv.

Mo va eTiiteuxOoUV OLKOVOULEG O OAN TNV €KTAON TOUG
amalteitat:

cuotoon Kol oteAExwon Aratpunpatikic Opadog Epyou amo OAeg TIg
SleuBuvoELC

Loxupn vmootnpEn ano tn Aloiknon

Ol 3 TLEPLOXEC OLKOVOULLWYV VA BewpouvTaL UE eviaia TIPOCEYYLON

va £xouv OAoL amoyn Kol OTLC TPELS TIEPLOXEC OLKOVOLLLWV

VOl TTPOOTATEVETOL N opAda aro nMEcELS amo Stadopa cupudEpovTa

va enippaBevetal n opada yla To CUVOALKO ATTOTEAEC AL

va £XEL eykataotabel KAlpa epmiotoolvng Kat opadikotntac (kataAAnAa
oeuwvapla: Team Building, Six Thinking Hats tou de Bono, Atayeipion
Juykpouoewv, KootoAoynon kAr) 42



MpoéAevon TNC E€0LKOVOUNONC KOGTOUG

AVTLKE(EVO
Scope

AZKHZIH: Zag I{nteital va KOTAOKEVAOETE atoOnKn
1000 T oo UIETOV yia anodnkevon eumabwv otn
Bpoxn npoioviwv. Kata katnyopia, Tt mpwtoBoulisg
MELWONC KOOTOUC TIPOTEIVETE;

Mpodilaypadec ALaywvLIoUOC

Value engineering Tendering
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EOQ model

The objective of the EOQ model is to determine the economic order quantity.

In the model, two major expense categories are included. In particular:

eThe order costs, is the order cost per order per article multiplied by the number of
orders per year

eThe cost of inventory, is the total inventory cost is the cost to store a product
multiplied by the average stock and the time.

_12D.Cy,
Qo = Total Cost
Cy
With: .
D =annual demand "der C \n\,entory CoS
Cb = order cost per order Ost
Cv = inventory cost per product
Qo

The ordering of large orders has the advantage that the delivery cost (this is a
fixed costs) can be divided over a larger number of ordered units, but has the

disadvantage that large quantities are kept in stock, which brings greater cost of
stock keeping with it. .



Nwc¢ ennpealouv ot NMNpounOetec to Supply Chain Cost

1.

Kdotoc mapayyeAiog

XpPNHOTOOLKOVOULKO KOOTOG OItoOEpATWY

Aewtoupylko KGotog anodnkevong

OwovouLko péEyeBoc mapayyeliog (EOQ)

Days payable outstanding (DPO)

Npoypappa mapadoocewv
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Days payable outstanding (DPO)

Elvoil 0 AOyog Twv MANPWTEWVY O0TOUG IPOUNBEUTEC SLALPOUUEVWYV UE TO
LECO NUEPNOLO KOOTOC MWANBEVTWV.
Days Payables Outstanding = Accounts Payable/(Cost of Sales/360)

Napddeyua:
‘Eva TTOAUKATAOTNMA ELXE KOOTOG TIWANCEWYV TO TIEPACHEVO £€TOC 10 mE Kol otov
LooAoylopo epdavitovral 7 mE opelAopévwy oToug MpopunBeuTEC.
Zuvenwc ta DPO tn¢ eTtaipelag Katd To £T0¢ QUTO €ival :

DPO this year = 7,000,000/(10,000,000/360) = 252 days
To ApEOWC TPONYOUUEVO £TOC N ETOLPELA ElXE KOOTOC WANBEVTWY 6 ME evw otov
LooAoylopo €6etée 4 mE mAnpwtéwv. Ta DPO Rtav :

DPO last year = 54,000,000/(56,000,000/360) = 240 days
H avénon twv DPO deixvel OTL N eTapeiol TANPWVEL OPYOTEPA TOUG TIPOUNOEUTEG
TNG O OXEON JLE TO MPONYOUUEVO ETOC.

4k



YYnAo n xapunAa DPO

Ol NAnpwtéoL Noyaplacpoti (A/P) sudavilovtol otov IcoAoylopo otnv mMAsupa
Tou MadntkoL Kal avKouv oTLC BpaxumpoBeoueg YTOXPEWOELG TTOU TIPETEL VAL
NMANPWOOUV HECO OTOUC ETIOUEVOUC UNVEC

Meiwon DPO : snuatodotei 6tL xpnowuonolovvtal Stabéoua Kal we €K
TOUTOU HELWVETOL TO KEPAAALO Kivnong Tng etatpeiog
(kepaAaro kivnong = KukAodopoUv Evepyntiko — BpaxunpoOeopeg YOXPEWOELG)

Av ta DPO &ival moAU xapnAd, autod onpaivel 0Tl n etatpeia dev alomolei ta
StaBéoipa tng amodotikd, S10TL Ta KATELOBUVEL OE TIPWLHES TTANPWHEG

NMPOUNOEUTWY Kal XAVEL TNV euKaLpla va ta emevOUOEL 0€ avartuén Twv
NMTWANCEWV

AvUénon DPO : znpatodotel dtL Snuioupyeital nyr StoBéotpwy SLdtLn
eTALPELO TANPWVEL APYOTEPA KOL CUVETIWG OEV XPNOLLLOTIOLEL TOLELOKAL
SdlaBéopa too0 ypRyopa.

Av ta DPO eival moAU uPnAo, n etatpeia pmopel ovvropa opwc va Bpebel otn
B<on va pnv pmopel va Bpet petpntd kat va aduvatel va eEopARCEL TOUG

MPOMUNOEVTEC TNC. Yo



4. AIAAIKAZIEZ MPOMHOEIQN

Y
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NMwc¢ Aewtoupyei to Procurement

REVIEW —
PAY
SPECIFY
DELIVER ‘
‘ SOURCING
PROGRESS 4‘
" ENQUIRE
ORDER h‘
EVAILUATE
NEGOTIATE

For Procurement to be effective, the Procurement Department
will need to be involved with procuring the goods and services
at a very early stage.
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Awadikaoia NMpounBelwv

[ Aitnpa ]

—

4

[ ZTpaTnykn ]n:>[ Mpoetowuacia Jn:> [ AvaywviLopdédg Jll:> [

~

/—Méeoéoc
Snuompatnong

- ApLBUOC
avadoxwv

-AldpKeLa
oupupaong

-Opada Epyou

-Xpovodiaypappa

-MNpoimnoAoyLopoc

-/RFI, RFP

-NpodLaypadéc
-Value engineering

-Emiloyn
npounBeutwv

-Kpttipla
aéLoAoynong
npoopopwv

-Opot Ataknpuénc

~

AN
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/
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2upBaong

-Eyyunoelg

- Awaxeiplon claims
-EAeyxoc KPls
-MANPWHEG

-Lessons Learnt
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Opyavwon project mpounOetog

ANTIKEIMENO: NMPOYNOAOTIZMOZ:
2TOXOI: 2TOXOZz OIKONOMIQN:
1.
2.
3.
MEOGOAOAOTIA: XPONOAIATPAMMA:
e Altnpua:
e Mpodlaypadec:
e Epguva Ayopdg:
e [poknpuén Alaywv.:
e [poodopsEg:
OMAAA EPIOY:

* Project Manager:

e Mpodlaypadéc:
e Epsuva Ayopdc:
e MEéEAn Opadag:

e AtloAoynon:

e Anodaon:

e JupPoAatlomoinon:
e NMapadoon Epyou:

KINAYNOI: EYKAIPIEZ:
ErKPIZEIZ:
Project Mgr: AwevOuvtiig NpopnBeilwv: A/vwv Z0uBouAog:




Napadewypa: Terms of Reference: “Structures Sourcing Project”

PHILOSOPHY:

Develop and implement a procurement process for the supply, transport and installation of Retail structures, (canopies, shops and car
wash buildings), with a cost efficient “TCO” solution for the sourcing of components for the Retail network of new and existing sites.

OBJECTIVES:

Consolidate BP’s European demand for structures on NB, R&R, dealer
and maintenance projects

Standardise, where practical, on European design and performance
requirements

Create a competitive dynamic in the market place through the
consolidation and standardisation of the BP structure requirements
Deliver a cost efficient and practical solution for the procurement of
structures

SCOPE:

All service station structures requirements for NB, R&R
programmes in Europe. The objective is to implement 3
year agreement for the sourcing of this requirement. The
3 year spend across Europe for this commodity is
estimated to be ca $ 49 Million based on current Retail
investment strategy information.

APPROACH:
ISSP process with DSP’s, Gatekeepers, milestones and support

Appraise stage will review market intelligence, cost of ownership, risk
analysis, demand plan, forecast savings and practicality of
implementation

Select stage will identify sourcing and strategies, quantify the risk
assessment and refine demand forecasts

Define stage will develop supplier selection criteria, propose approach
to market and prepare required documents

Execute stage will be approach to market, evaluation, communication
plans and award

Operate stage will require working reviews of supplier and buyer
performance and development of learning and lessons learnt to deliver
operational excellence

RESOURCES & TIMING

* Project leader: Laurie Burn - Procurement

e Appraise stage to be completed by Dec 23 04
e Select stage targetis 15 Jan 05

e Define stage target is 31 Jan 05

e Execute stage target is 28 Feb 05

e Operate stage targetis 31 March 05

MEMBERSHIP:

Gatekeeper for all stages: Jack Allard

Core Team: Laurie Burn, Soner Keskinel, Muhib Ali.

Extended Team: Greg Covelli, Richard Standring, Bas Van
Gelderen, Elena Filippova, Dirk Zeller, Wilhelm Lang,
Harris Xanthopoulos, Antonio Camarao, Pawel Pilat
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2komipotnta Mpodiaypadwv

® vy va eéoodaliotel 0TL Ba tpoodepbel To mMpoidv ov
XpeLaovrol oL XpNOoTEC Kat OXL AAAo

® VL0 VoL UTIAPXOUV 1810l OPOL OTOUC CUUETEXOVTEC

® VL0l VO KOTAVOOOUV OAOL OL CUMETEXOVTEG oToV L6Lo BaBuo to
dnuonpatoUpevo e€OTALOUO N UTtNPEDLA

e yia va a€loAoynOet kot tn SLApKeLa TNGS XPHONC TOU TIPOLOVTOC
KOlL O€ TLEPLITTWON QLOTOXLOG TOU av TTANPOoUOE TG podLaypadEC
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Nayidec Npodlaypadwv

Noayidec amo umepBoAikd AeMTOMEPELC TIpOSLAYpADEC

® Mrmopel va BewpnBolv «dwToypaDLKEGH UTIEP CUYKEKPLUEVOU TTPOIOVTOG N
npounBeutn

® Mropei va anokAeloouv oplopéva KalvoTOUO TTpoiovTa 1 TtPopnBeuTeg tou dev
Ba B€Aape va amokAELOTOUV

® Mropel va avéAoouV TIC TIHEC TPOoodOPAC VLo VO EVOWHATWOEL TO KOOTOC
avafBabuicewv

Moayidec amo umtepPoAikd YEVIKOAOYEC TtpodLaypadEC o

® Aev UTIAPXEL LETPO GUYKPLONG /\

® AuokoAia otn oUykplon Kat aéloAoynon

® Mrmopel va tpoodpepBouv mpoidvia malaldg tTexvoloylag Kal xapunAwyv
QTOUTHCEWV

Avaloya LE TO AVTIKE(LEVO TOU SLaywVLIoHoU, TNV poodopad, To eminedo tng
Texvoloyiag, To €i60¢ Tou MPoiovToC KATT MPETEL VAl ETILAEYEL TO KATAAANAO
entinedo npodlaypadwv.




Value Management — Value Engineering

Value Management

Elval TeXVIKEC TToU pmopoUVv va xpnotpornotnfouv yia va StaodpaAloTel OTL TO
MPOLOV N N unnpeoia mapéxel tn BEAtiotn value for money otov
evéladepopevo.

To value management aokeital oto scope, performance, timing.

Value Engineering

Elvaw n avaBewpnon twv npodlaypadwyv Kot n KPLTLKN €EETALO TOUG yLaL val
gEumtnpetouyv to okomo (fit for purpose) kal va pelwBel To KOOTOC HECA ATTO

KOLLVOTOLLKEC TEXVLKEC KAl UALKA Kol arto armoduyn mepLttwy npodlaypadwv.
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Value Engineering

Ma va BpeBouv oL TtepLtTeC MpodlaypadEC TPolOVIWY A UTINPECLWY TTOU KOoTi{ouv
XwpLic va tpoodidouv atia omwc tnv avtlidapBavetat o meAATNC, LITOPOUV Vol
StatunwBoUv ol TapaKATW EPWTNHOELG YLa KABe teToLla TtpodLaypadn:

/K/Ir’qu unopet va katopynOet; 4\
- MAnwc prmopet va avtikataotaBel To UALKO armo €va AAAO TUTIOTIOLNUEVWV

npodlaypadpwy;

- MATwc ot §1a0TACELS TOU UITOPOUV VAl LLKPUVOULV;

- MnAnwc to BApOC TOU UIopEL va HELWBEL;

- MAnwc kamotla Katepyaoia pmopel va anaAeldpOel wc mepLtn;

- MATw¢ n ayopd tou eival cupdePOTEPN ATIO TNV KATAOKEUT TOU 1) avtiotpoda;
- MAnwc prmopet va pelwBel To kK6oTOC cUOKELVAGLAGC;

- MnAnwc pmopet va amAomnolnBet n ouvtpnon tou;

KMY!]T[(UC ..... /
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MpoiUmoAoyLoog

Xpewaletal:
1. T tnv €ykplon tng xpnuatodotnonc tng mpounbeLog
2. T tnv anoppudn moAU xapunAwv Kat oAU P NAwWV TLHWV

KootoAoynon €pyou:
1. E&omAlopog
2. Metadopad e€omAlopou
3. Eykataotaon e€omAlopol
3.1. Epyatka
3.2. Mnyxaviuata (poptnyq, yepavoi, oKAAWOLECG KATT)
3.3. Odbounopika
3.4 YAka

3.5. Tevika £€€oba — dlolkntika (overheads)
3.6. EpyoAafiko odelog
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MNpookARCELC MPOC MPOUNOEVTEG

MpookAnon ywa MAnpowopics - Request for Information (RFI)

Zntouvtol arnod Toug popnBeutég mMAnpodopleg yia tnv etalpeia Toug yia tnv aéloAoynon
TouG (UTTOSOEC, OLKOVOULKA oToLXEla, TtEAATOAOYLO, TILOTOTIOLNOELG KATT). Mropel va yivel
HEow dnuoocieuong otov TUTO, 0TO SLKTUOKO TOTIO KATT

MpookAnon yia Mpotdaoceis - Request for Proposal (RFP)

ZntouvToL oo TOUG IPOKNOEUTEG OL TPOTACELG TOUC YLaL TNV LKOWVOTIOLNoN TNG AVAYKNG
(texvoloyia, mpodlaypadéc, dStabBeoipa cuoTipaTa, EVOANAKTIKEG AUCELG KATT)

MpookAnon ywa Mpoo@opd - Request for Quotation (RFQ)

Znteltal anod Toug MPopnBeUTEC N OLKOVOULKH TTpoodopd Toug yLa To {NTOUUEVO TIPOioV N
UTtNPECLO OTIWG TTEPLYPAPETAL OTO TEUXOC SNUOTIPATNONG
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RFP — Kepbiote to knowhow twv npoundeuvtwv

MpLv TN ocuvtaén Kal AmooToAr TOU TTAKETOU SlaywviopoU gival XproLlo va Labeste
TL IpoilovTa Kal TeEXVoAoyleg umtapyxouv SLaBEotes A UTIO avarmtuén otnv ayopda.

OL KUpLloL TtpoNBeuTEC eMeld) cuvePYALOVTOL LE KATAOKEUOOTEC KOl OLVTOYWVLOTEC
o0C YVWPLIOUV TLC TEXVOAOYLKEC e€eAIELC.

‘ETOL pUImopeite va EVIAEETE TIC TEAEVUTALEG TEXVOAOYLEG OTIC MpodLaypadEC oo Kol
va SNULOUPYNOETE AVTAYWVLOUO VLo TNV TIPoodopa TOUC EVW aV SEV TO KAVETE,
Uropel va ooc mpoodpepBolv wc options omodte Ba avaykaoteite va
SdlampaypatevuTeite xwplc TNV mieon Tou avtaywviopou.

Omnou autn n npookAnon Unopet va dnpovpynoet O€pa NOKO | VOULKO, LEPLKEC
gTALPELEC TTPOKNPUTTOUV SLayWVLIOUO yia design Kol OL CUUETEXOVTEC TTANPWVOVTAL
YLOL TLG TEXVIKEG AU OELG TTOU TtpoTeivouv. OL TAnpodopilec auTEG TtEpVOUV TAEOV OTNV
Ldloktnoia g eTalpeiag evw o VIKNTAC TOU SLaywVLIOHOU EXEL LEYOAUTEPEC
TOavoOTNTEC va TTAPEL TO £pYO.
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Mpo-afloAoynon npopunOevtwv

AIAAIKAZIA

1. Oplopocg kpttnplwv

2. 2uvteAeoTéc BaputnTocg KpLtnplwv
3. BaBuoAoynon npounbevtwv

4. Katdataén

5. ‘Eykplon amo Aloiknon

6. [pookAnon

EIAH KPITHPIQN

e [evika

e OwovouLKa

e Teyvika

e Aodalela — MNepfpariov

Ta KpLtipla omwce kot ot ZuvteAeoTteC Baputntacg kaBopilovtal
avaAoya e To €i60¢ Tou UALKOU 1 umnpeciag KalL Tn oTPATNYLKN
Tou Opyaviopou.




Napadewypa: Mevika kpltnpla

General Company 6.10 6.12 6.16 6.17 6.20
. 2% 3% 2% 3% 3%

Information - ,

. . business with| customers Market Programme .
max: 13 points Countries Pts Rank

BP reference sectors roll outs

Prolicht 8 9 8 8 8 10.70 1
ECCE ( Kubald) 8 6 8 8 8 9.80 2
Klostermann 8 9 6 6 8 9.70 3
Megaplas 8 9 8 8 4 9.50 4
Westiform 8 9 8 6 6 9.50 4
Visotec 0 9 8 8 8 9.10 6
Sistem Reklam 8 9 8 4 6 8.90 7
Gama Reklam 8 9 8 4 6 8.90 8
Sint group 0 9 8 8 6 8.50 9
Nova Reklam 8 6 4 8 6 8.40 10
Stergiopoulos 8 9 8 6 2 8.30 11
Apamilux 6 9 8 4 4 7.90 12
Setech UK 8 7 6 4 6 7.90 13
Neonstar 6 8 2 6 6 7.60 14
KDH Werbung 6 6 4 4 8 7.40 15
Roura Cevasa 0 9 8 4 6 7.30 16
Blaze Signs 0 8 8 8 2 7.00 17
World Image 0 9 2 8 4 6.70 18
Say Reklam 4 9 0 4 6 6.50 18
Armada 0 6 0 8 6 6.00 20
T&lI 8 6 6 0 4 5.80 21
Active Signs 0 4 2 6 4 4.60 22 L1,
Wood & Wood 0 5 6 0 4 3.90 23




Napadeypa: TEXVIKA KpLTApLOL

Technical 9.3 9.4 9.5 9.6 9.7 9.8

. 6% 6% 6% 6% 5% 6%
Information - -
max: 35 points Logistics Production | Installation Deggn& Custo_mer Project Pts Rank

Engineering service | management

ECCE 8 8 8 8 9 9 29.10 1
Gama Reklam 8 8 7 8 8 8 27.40 2
Westiform 8 8 7 7 9 8 27.30 3
Prolicht 8 8 8 6 7 9 26.90 4
World Image 8 8 6 7 7 9 26.30 5
Blaze Signs 7 8 7 7 8 8 26.20 6
Megaplas 6 8 7 8 6 9 25.80 7
Roura Cevasa 8 8 6 7 7 7 25.10 8
Sint group 7 7 7 6 8 8 25.00 9
Apamilux 6 8 7 6 7 8 24.50 10
Setech UK 6 6 8 6 8 8 24.40 11
Visotec 5 8 5 7 8 9 24.40 12
Stergiopoulos 7 8 6 5 7 8 23.90 13
Klostermann 5 8 6 6 8 8 23.80 14
KDH Werbung 7 7 6 5 8 7 23.20 15
Sistem Reklam 5 8 8 5 8 6 23.20 16
Nova Reklam 8 6 6 5 7 7 22.70 17
Armada 8 7 5 5 6 7 22.20 18
Active Signs 6 7 7 5 7 6 22.10 19
Wood & Wood 6 7 7 5 7 6 22.10 20
Say Reklam 5 8 5 5 6 7 21.00 21
Neonstar 4 6 6 4 5 8 19.30 22
T& 0 6 6 5 4 0 12.20 2BC




BéAtiotog AplOnac Avadoxwv

O aplBuoc Twv avadoxwv TpEMeL va mpooupdwveitat ano tov Opyaviopo mpLv
TNV avakoivwon tou dLaywviopou

O aplBUOC aUTOC OoXETI(ETOL HE TIC CUVONKEC TNC ayopac, To Ei60¢ Tou mpoidvtog,
TLG SUVATOATNTEC Kal TO HEYEDOC TV MPOUNOeUTWY, THV WPLHOTNTA TWV
OPYAVWOEWV yla oXECELC partnership, TNV KpLowpdtTnTa Tou £EOMALGHLOU, TNV
SLapeToOTNTA TOV £pYOU, TN SuvaToTNTA CUVTAPNONG OTTO TPLTOUC KATT

Q¢ kootoc mpemnel va AapBavetal to cuvoAlko Life Cycle Cost, eocwteplko Kot
eEWTEPLKO
Kootog

BéAtiLotog
opLONOg
L3

Ap. Avadoxwv

[y
N

w
i



BéAtiotn Aldpkela Z0puBaong

H didpkela cupPaonc e€aptatal anod dltadopouc mapaAyovTeS OTWC:

- Av poodokoU e KAAUTEPEC TILEC av N SLapkeLla eival peyaAUTepN

- Av nipoBAgnovpe avénon n pelwon TLHWV o0To PEAAOV

- Av npoBAEMOUUE TIOPAY WY KOLVOTOMLKWY TIPOTOVIWV 1 OXL 0TO HEAAOV
OL peyaAnc SLapkelac cupuBacelc mpemel vo TpoBAETOUV OPOUC LUTOMATNG

ovamnpoooppoyng otav aAAA{oUV Ol CUVTEAECTEC KOOTOUC (TLUN obApou, KOUoLUWY,

gpyooiog KAm)
Kootog

BéAtiotn
Awapkela

1 2 3 Awapkela ZUpBaong (€tn) o



Oplo 65%

[ 4

A KpLtipla

14

&n UE CUVOALK

Kartarto

90.00
80.00 7

Napadsiypa

Key Company
T&I

Wood & Wood
Neonstar
Setech UK
Nova Reklam
Active Signs
Roura Cevasa
KDH Werbung
Apamilux
Armada
Stergiopoulos
World Image
Say Reklam
Sistem Reklam
Megaplas
Gama Reklam
Visotec

Sint group
Blaze Signs
Klostermann
Westiform
ECCE

Prolicht
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Katavoun appodiotitwv — RACI Chart

Epyaocla

Responsible Accountable Consulted Informed
E€aodalion budget BU BU Fin Proc
Mpodlaypadéeg Engin BU HSEQ Proc
Opol Proc Proc Legal, Engin BU
Epmopukd kpeipla aflohdynong Proc Proc BU, Fin, Engin
Texvikd kplripla a§lohdynong Engin BU HSEQ, Proc
Texvikn a€LoAoynon npoodopwv Engin BU HSEQ, Proc Proc
Owovouikn afloAoynon Proc Proc BU Engin
Mpdtacn avadeong Proc BU Engin, HSEQ
Audit MpounBeutn Proc Proc Engin, Fin

R : Autdg mou kdvetl tn Souleld

C : Npénetva AndOei n yvwpun tou

A : Autdg rou eivan urtéAoyog ot Aloiknon

| : Npéneilva evnpuepwOei yia tnv anddpacn
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Teuyxoc dnuonpatnong

To tevxoc dnuomnpatnonc (tender documentation package) npénet va
nepthapBavel petaél aAAwv:

® [lpookAnon og Sloywviopo
® OOnyiec mpoc nMPoodEPOVTEC

(tumo, Tomo, Xpovo dlaywviocpou, dtapkela LoxVog tpoodopAc, EVTuTa yLd
CUMTIANpWON KAT)

e Opouc oUuBaoncg

(o mpopnBevutric Ba mpémel va cupudwVvAoEeL He autolC N va EkPpAoEL TNV
aviippnon tou)

e MéBodo emhoync avadoyou
(kaAUTEPN TLUN, oUDEPOTEPN TIpoodopad , amoppipn Aoyw
adwaoAoynta XapnAnG TG, KAT)
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KaAutepn Twun N Zupdepotepn Npoodopa;

H néBodoc tnc kKaAUutepnC TLUNC EdapLOlETAL OTAV:

1. Exel mponynBei oAU KaAn mtpo-aéloAoynon mpounBeuTwy Kal UTIAPXEL
OlyoupLA OTL OAOL TTEPVOUV TLG TEXVLKEC KOl EUTTOPLKEC QTIALTAOELC

2. Otav to MPoioV 1] OL UTINPECLEC lval EVPEWC TPOOHEPOEVEC
3. Otav 0 0Tt0)0C £E0LKOVONONG KOOTOUC ELVOL TIPWTAPXLKOG

4. Otav urntapxel SuokoAia, EAeWPn otolxeiwv N ieon xpovou mou dev
ETILTPETEL TNV TEXVLIKN (commercial) aéloAoynon

5. Otav peta tnv ayopd SV UTIAPXOUV CNUOVTIKA ploKa Ao evOEXOLEVN
XopunAn anodoon tou mpopnBeuTn

(. OlkoSopKA VALKQ, TTwANnon scrap, KaBapLopog Xwpwv KATT)

Lé



EMUMTWoEeLg oo €L6IKEG AMALTAOELC
e Anoppudn Aoyw adikartoAoynta XanANG TLAG

Mponyeital dtafouAevon pe tov urtoPndlo mpounbeuth yla va amodeytel N un
To «adikaoAoynto». Bonba va emikevipwBolv o€ peaALOTIKEC TPOCHOPEC Kal vaL
armoBappuvBOoUV oL «eukalplakoi» popunBeutec. Asv ouviotatol otav
OVOUEVOUE Alyouc mpounBeuTteC va tpoodEpouy

e AvaOeon peyaAutépou pEpouc tou Epyou otov petodotn

Otav mpokettal va avatedel to €pyo popalOUEVO OE TIEPLOCOTEPOUC
TIPOUNOEVTEC, LeyaAUTEPO PEPOC avaTiBeTaL 0€ AUTOV TTou €06WOE TNV
pHeyaAUtepn Ekmtwon. H péBodocg avtn divel avénpévo Kivntpo yla HEYAAEC
EKTITWOELC. 2€ avTIOLAOTOAR, N LEBOSOC e TNV OTtoLa oL KAAUTEPOL HELOOOTEC
pHolpadovtal e€loou to £pyo, pokaAel armoBdappuvon yLor LEYAAEC EKTITWOELC

e Anoppudn AOyw arOKALONG OLTTO TUTTLKEG OLTTOLLTHOELG

[evika &ev mpémel va pmaivouv toAAot kot urtepBoAikol Turtkol 6potl wg Adyol
arnoppuPnc, SLOTL adevog mMapAyoUV OLTLEG EVOTACEWV ATtO TOUC AAAOUC

Slaywvilopevouc, adetépou KIvOUVEUEL va amoppldTel Lkavog tpounBeuTic.
T€toleg eMel el pmopouv va {ntnBel va Stevkpviotouv amo tov Yrnoyndro.



YnoAoylopocg cupdepotepng npocdopac

MAPAAEITMA
TEXNIKH AZIOAOIrHZH BAOMOX
BAGMOZ 1-5 TEXNIKHE
NMPOZOOPAL
ETAIPEIA NAPAMETPOZ 1 NAPAMETPOZ 2 NAPAMETPOZ 3
A 2,00 3,00 5,00 3,10
B 5,00 3,00 2,00 3,40
r 3,00 5,00 4,00 4,20
SYNTEAELTHZ
BAPYTHTAL 30,0% 50,0% 20,0%
NMAPAMETPOY
OIKONOMIKH A=IOAOIrHZH ZYNOAIKH
BAGMOZ 1-5 BAGMOAOrIA
BAOGMOZ
ETAIPEIA onlggggOM:ZH OIKONOMIKHX ETAIPEIA TEAIKH BAGMOAOTIIA
MPOZOOPAL
A 50.000,00 2,00 A 2,33
B 20.000,00 5,00 B 4,52
r 40.000,00 2,50 r 3,01
SYNTEAESTES TEXNIKHE 30,0% 1‘_‘
BAPYTHTAZ OIKONOMIKHZX 70,0%

0



ALOTIPAYHATEVCGELG LETA TO AvOolypa mpoodopwv
Post tender negotiations — PTN

2uvnOwc dev enmtpénovtal o TTOAAEC ETALPELEC KAl OTOUC SlaywviopoUc Tou
Anpooiou. Tig XpPNOLUOTIOLOUV HEYAAEC LOLWTIKEG KOl TIOAUEBVLIKEC €TALPELEC.
Yridpyxel Stapdxn Oswpntikwyv Twv MNpopnBewwv av PEMeL va yivovtal, SLoTL
TiOavov ol mpopnBeuteg ev divouv TNV KAAUTEPN TLUN av EEpouv OTL Ba
akoAouBrjosL PTN.

H Stampaypdtevon eivol moAU evaiodntn dtadikacia S10TL n oxEon meAdtn -
TIPOUNOEUTI) TPETEL VO LOOPPOTINCEL OE ULOL YPOUMA Win-win Kol VoL [N OTtAOEL.

OL drampaypateVoelg pemel va de€dyovtol ano EUNeLpa oTeAEXN Twv duo
TIAEUPWV TIOU Ba €xouv Eekvrioel va SOUAEVOUV aTto KolvoU Kal TtpLV To SLaywviopo
Kol Oa cuveyioouv Kol PETA.

O SLamPoyHOTEVUTAC o TNV MAEUPA TOU TIEAATN TIPEMEL va Sleyeipel Tnv embupia
ToUu MpounBeuth vat O€AEL TOAU va KEPOLOEL TO SLOYWVLOMO Kol CUYXPOVWCE VOl
KPOTAOEL XA UNAQA TLG TPOOSOKIEG yLa TLUA.

YuvnBwc Sie€ayovtal ano Emrpony.
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HAekTpOVIKEG Snponpaocisc - 1
e-tender

- Ta web enabled cuotiuata untootnpilouv
OAecg TIc Sadikaoiec mpopnBelwv

- AwaB<touv Baoelc mAnpodoplwv mpo-
HnBegutwv

- Napéexouv dtadavela og OAOUG Toug evOladEPOUEVOUC
- Zupdépouv og SlaywVviopoug pecaioug kat peyaioug (> 50.000 E)
- AwoodaAilouv tnv akepaldotnta TG edappoyne tne dtadilkaoiog

- 'Exouv otatlotiki entuyia epl to 20% peiwon TIUwWV o€ oXEON UE
PO UTIOAOYLOUO

- ZKEMTIKLOMOG av TIPETEL val BAETTOUV OL buyers TL¢ apXLKEC TIPOOPOPEC TWV
npopnBevtwv

‘e



HAEKTPOVLIKEG SnpOMPAOCisC - 2

e-tender

Yriootnpilouv pelodoTtikoU ¢ Slaywviopoug
(reverse auctions) omou oL Ayopaoteg opilouv
KATTOLO LEYLOTN TLUN Kot oL MwANTEC

npoonaBouv va pelodotrioouv

Yriootnpilouv MAEL0S0TIKOUC SLaywVLIOUOUC
(Datch auctions) 6mou ot MwANTEC opilouv pLa EAAXLOTN TN KoL Ol

AyopaoTéc mpoomabouv va rAetodotiocouv

Kowonpagieg dStadiktvakwyv ayopwv : MoAlol ayopaotéc pall cuvevwvouv

TNV ayopaoTkA Toug SUvapn yo TNV €miteuén Twv KOAUTEPWV TIUWV

7’3



HAeKTpOVLIKEG Snpompaoisc - 3
e-tender

Zuunepllappavouv dtadkaoieg Omwg :

- AladnULOTIKEC TIPOCPOPEC

- HAektpovikr) urtoBoAn npoodopwv

- HAEKTPOVIKEC TtapayyeALEG

- ALoSIKTUOKEC TIPOUNOELEC LEOW TPLTWV
- HAektpovikr) aAAnAoypadia peTafl ayopaoTwWV-TIWANTWV
- Awxeipon Zuppolaiwv

- 'Epguva yla mpounBeuTEg

e-sourcing : Epguva yia npoidvta, npopnnOeuteg

4



HAektpovikeg dnponpaocisg - 4
e-tender

2YZHTH2H :

Mowa tat 0p£EAN TWV NAEKTPOVIKWV SNUOTTPACLWV;

?5



Neplexopeva Zuppacewv

Mua ZUpBaon (kupiwg yLa projects) mpémnel va meplAapBAavet:

* [evikoUC 0pou¢ (Opla eubuvnc,
* amnokAloglg, Anén kAn)

* AVTIKELMEVO (Yrtnpeoiec, 6pot
Aeltoupyiag, xpovog napadoong,
TIPWTOKOAAO TtapAdoonG KATT)

* Mpodlaypadec (texvikéc mpodlaypadéc, standard andSoong, manuals,
ox€dLa KAT)

* ApotBn (pOpHoUAEC KOGTOAOYNONC, XPOVIOMOC TTANPWHWY, KivnTpa KAT)
* HSSEQ (mpotuna aocdaleiag, mepPAANOVTOC, UYLELVAG KAl TTOLOTNTAC)

* Mapoxeg oo MNeAatn (vninpeoisg, mMAnpodopisg, xwpoug epyaciog, mpodcpaon
o€ computers KAT)

e Awoxeiplon ZupuBaong (eknpodowrol, avadopéc, mapdrmova KAT)

b



2upBaoceig ZAIT

Public Private Partnerships — PPP

Nopoc 3389/05

Avadepovtal og kataokeun Ymodopwv. O dlwtng avalapBavel
HUEAETN, XpnUaTodOTNON, KATAOKELUN, AELTOUpYLA, cUVTAPNON KOl

EKUETAAAEVUON TOU QKLVATOU

NMAgovekTNUATA Yia AnUOOoLO:

EéeUpeon xpnuoatodotnong, armoduyn dnuociov davelopou, BeAtiwon
dnUoclovouLKwY delktwy, oUleVEN KOOTOUC UE amodoon, avaiAnyn
KLvOUVWV aro LOLwTeC, SuvaTOTNTA KoL OLKOVOLLLKOU KEPSOUC, cUpTIiEDN
KOOTOUC, BEATLWMEVN TTOLOTNTA KATOLOKEUNG, TOXUTEPN OAOKANPWON KoL
aélorolnon €pyou, e€0LKELWON UE KOVOVEC LOLWTLKAG
ETIYELPNUATIKOTNTAC, TPOCoBaon o TEXVOAOYLEC KATT

Fals



JupBaoceig ZAIT
Public Private Partnerships — PPP

Yrtapxouv moAAd povteAa ZAIT avaAoya e To CUVOUAOHUO TWV SPACEWY
Kol euBuvwyv Tou avaAapPavel n 2ZAIT, iy BBO, BOOT, BLOT, MOO kAn

4 XX 00222 rMTUUB®

Buy
Build

Design

BBO: Buy-Build-Operate

Ayopa aKLVTWYV, KOTAOKEUN EYKATAOTACEWV KAl AELTOUPYLO QUTWV

Develop
Finance
Lease
Maintain
Manage
Modernize
Own
Operate
Rent
Rehabilitate
Transfer

BOOT: Build-Own-Operate-Transfer

Kataokeur eyKoTAoTACEWY, KUPLOTNTA QUTWV, AELTOUpYLa Kal
uetaBifaon oto téAo¢ oto AnpooLo

BLOT: Build-Lease-Operate-Transfer

Katookeur) eykataotaoswy, xpnpotodotikn piobwon oto Anpooto,
Aettoupyla autwy Kal petaBifacn oto t€Aog oto AnpocLo

MOO: Modernize-Own-Operate

Avakaivion, kuplotnta, Aeltoupyia

-
(m -]



5. 2XHMATA AMOIBHz MPOMHOEYTQN

vy
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KaBoplopog TiHnuatoc

H &ikatn kat Aoylkn T €lvatl aut Tou cupdEPEL Kal TG duo
TMAEUPEC. AlapOopPWVETAL OO TIOPAYOVTEC OTIWC:

(;I TTOAUTTAOKOTNTA TOU EL60UC
* To E€MElyoV TOU ALTAMATOC
* H dlapkela tng cupBaonc kot To HEyeBOC TNC mapayyeAiog
* Hoadnvewa twv npodlaypadwv
* O BaBuoc avtaywviopou otnv ayopa
* H a&loAoynon tou emnixelpnpatikol Kivduvou

(ro TPAYLOTIKO KOGTOC TTOPOLY WYNG

‘\

a0



1. ZtaBepoU TILAMATOC — KOT' OLTTOKOTN
Fixed Cost

Zupdwveiton pa ota@epn TR OV TMEPLEXEL TO KOOTOG UALKWV, EPYAOCLWV,
Aowna £€0da, yevika £€oda, KEpSog mpounOevTh.

NAeoveKkTAMOTOL:

- 8ev emidpuAaoccovrol eEKTAREELC 0TO KOOTOC

- oA OLKOVOLKA tapakoAouOnon

MelovekTnuata:

- 8ev bivel kivntpa yla BeATLIWOELC Kol AAAQYEC KATA TNV EKTEAECH TOU
£pyou

- 8¢ev bivel kKivntpa yla e€0lkovounon KOOTOUG

Ebapuoletal:

- otav oL tpodiaypadEg eivan cadeic
- OTawv oL MOpPoL ov Ypetalovtal propouv va ntpoPfAedptouv
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2. 2taOepoU TLULAMOTOC LE OLVOLTIPOCA POV TLHAG
Fixed Cost with price adjustments

JupdwveLtal Lo otaBeprn apxLKn TLUN KoL avompocapoleTal Ue
NPOKABopPLOEVO TPOTIO OTAV HETAPAAAOVTOL OL TTOPAYOVTEG KOGTOUC.

NMAeoveKTAOTOL:

- O npounBeutnc dev mepAapBAveL 0TO KOOTOG TG TLBAVEC UENOELC

- MpoduAacoouv kot T Suo TIAEUPEC aTto KvdUvVoug

MelovekTnuazta:

- Xpelaletal ocuvexng mopokoAovBnaon Kol yvwaon Tng ayopac amo tov
ayopaoTh

- Aev dilvel kKivnTpa yLa €0LKOVOUNON KOGTOUC

Edbapuoletal:

- Otav ol TIHECG Tou TpoiovTtoc petafaAlovral (rty ko oLlua)
az



2. 2taOepoU TLULAMOTOC LE OLVOLTIPOCA POV TLHAG
Fixed Cost with price adjustments

NMAPAAEITMA:

Mo odnpokataokeveC oupdwveitat Tiun (E/kNO) pe avanpooappoyn
TLUAG. 2UpdwVELTaL avampooapuoyn otav auéavouv oL TLHEC aldripou (Y)
Kol TO KOoToC epyaoiac (E). Zupdwveital n apyikn tun To kat OtL N epyacia
OUMMETEXEL 0TO 30% Kol To UALKO 0To 35% Tou KOGTOUC.

O UTtOAOYLOMOC TNG TG Ti  KATA TN XPOVLIKNA otyun (i) yivetal pe tov tuTo:

Ti = To (30% + 35% * Yi/Yo +30% * Ei/Eo)

- Tol TOCOOTA CUMHETOXNG TWV TIOLPAYOVTWY KOOTOUC TIPETIEL VOL ETTAVAL-
urtoAoyilovtal otav petoBalAovtal ocnpovtika, pe dtadikaoia tov Ba
npoPAEnetal otn ocvpPoon

- Twa pelwon ¢ ypadelokpatiog Kol Twv EYKPLoEwWV Uopel va
oupdwvnBeL OTL N TLUN Ba avampoocappoleTal LOVo OTav aquuEvaeraL
TEPLOCOTEPO A0 +/- a%.



3. ZToOgpOU TLUAMOTOC ME AVASLOMTPAYHATEVON TLLAC
Fixed Cost with price negotiation

YUpdwVElTOL pLot oTaBePn TLUA TTOU LOXUEL YLOL Eval apXLKO SLaoTnpa Kot
TPOPAETETOL ETOVASLATIPOYUATEUCN TLLLAC YL TN CUVEXELQL.

NMAeoveKTAOTOL:

- O npounBeutnc dev mepAapBAveL 0TO KOOTOC TLC TLBAVEC QLUENOELC

- MpoduAdacoouv kot T Suo TIAEUPEC Ao KvdUvoug

MelovekTnuata:

- Xpelaletol cuvexng mopokoAouBnaon Ko yvwon Tne¢ oyopac armo tov
ayopaoTH)

Ebapuoletal:

- Otav ol TIHEC Tou TipoiovToc petafaAiovral

- Otav ol ToooTNTEC MapayyEALWY HETOBAAAOVTOL CNUOVTLKA Kol Sivouv
EUKOLPLEC VLo BEATLWOELC TIHWV

ay



4. ItaBepo tipnpa ouv otabepn apoBi
Cost plus fixed fee

YU wveiLtol otabepOC TILOKATAAOYOC KoL TO TEALKO KOOTOC TIPOKUTITEL LE
ETIUETPNON KOl EDOPUOYN TWV TLULWV HovAadoc Tou TLHoKataAoyou. Emiong
oL WVELTAL KOl £Va TTOOOOTO YLa TNV apoLBn tov mpounBeuth.

NMAgoveEKTAMOTOL:

- Edappoletal oe mepUMTWOELG TTOU OEV €lval EK TWV TIPOTEPWV AKPLPWC
TTOOOTLKOTIOLNLEVO TO QVTLKELLEVO TOU £pYO

MelovekTnuata:

- Kivbuvocg armo Adbn oTLC ETILUETPAOELC
- TaAoelg Tou MPouNBeUTH YLOL ETIEKTAON TOU OVTLKELLEVOU 1] SLOYKWOoN Twv
anpoBAemtwy, EAEWPN KLVATPOU YLO LELWOT TOU KOOTOUG

- MoAUTAoKkn olkovouLK TtapakoAouBnon

Edapudletal:

- Otav oL THEC Tou Tipoiovtog petaaiAovtal (ry ko oLlua)

- Otav to tpoiov texvoloylka eEelicostal 85
- Otav oL epyaocieg €xouv uPnAo kivbuvo (rx aveAkuon vavayiouv)




5. Total Cost installed plus bonus/malus

Jupdwveltat Evag mpoUmoAoyLlopoc-otoxoc. Na tnv anokAlon (Betkn n apvntikn)
Qo TO 0TOX0 CUUPWVELTOL Eva TTOO00TO bonus — malus pe oploBeTNUEVEC LEYLOTEG
TIHEG. OAa Ta apamAvw Umaivouv oto SLaywviouo ylo mpoodopa.

NMAeoveKkTAUATA:

- Alvel kivntpo otov mpounBeutn va emdlwel peiwon Tou TEALKOU KOGTOUC
- MNoapaAAnAilel Toug oTO)XOUC TWV SUO TIAEUPWV

- OLb6vo mAeupecg ouvepyalovtol OTeEVA YLa BEATLWOELC

MelovekTauora:

- Xpelaletal va tpokaBoplotolV oLEC amoKALoELS Oa peTpoUV OTOV UTTOAOYLOLO
Tou bonus/malus

- MoAUTtAokec SLampaypATEVOELS

Edbapuoletal:

- Otav ol epyaociec dev ival eUkoAo va poBAsedpOouv

- Otav B€loupe va emitaUVOUUE TO XpOVo ektéAeong Baloupe kKivntpo av pelwBEeL
0 XPOVOg 8k



5.a. Total Cost installed plus bonus/malus

Bonus Malus
limit limit

Target
cost



6. Reimbursable Cost plus incentivized fee

Ta k60T OAa ekbidovtal 0To Ovopa TOU TIEAATN KAl TIANPWVOVTOL OITO QLUTOV
(reimbursable) xwpic va mtepleéxouv yevika €€oda (overheads) kot képdocg mpounBeutA.
O mpopnBeuTtiC €XeL «avolktd BLBAla» yla Ta KOOTN AUTA Kol UTIOKE(EVa o€ audit.
JupdwVEeLTal Eva KOOTOC SLAXELPLOTIKAG opadac, Eva KOoToC yla T overheads Kal To
kKEpSOC ylLa Tov mpopunOeuth, To omolo eniong cuoxeTileTol HE TNV EMiTEVEN
OUYKEKPLUEVWY oTOXWV (budget, xpovou KAT)

MNAsoveKTNUOTA:

- Alvel kivntpo otov mpounBeuth va erdlwéel peiwon Tou TEALKOU KOOTOUG
- MapaAAnAilel toug otoXoUC TwV dUuo MAEUPWV

- OL6vo mAeupecg ouvepyalovtal OTEVA VLo BEATIWOELG

MeloveKTALOTO

- ZNUOVTIKA EUTAOKA TOU MEAATN KoL TOU TtpounBeutn oto contract administration
Kol management

Edbapuoletal:

- 2e Alliances open book contracts ag



6. ZuoxEtion apoBnc pe anodoon

Napadeypa yia cupfoon pe Metadopikn statpeia

20 %

15 %

10 %

NMpoocalinon KopioTpwyv

<
K

0%

T | | | | |
0 1 2 3 4 5
TeAik BaBpoAoyia

H BaBuoloyia npokuntel anod to Performance scorecard
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AMOIBH ME BAZH SCORECARD

Napadenpa projectyou
ZYNT. TeAIKn
A/A ZTOXOI BAPYTHTAX EMNE=HMHXZH BAOGMOAOIIAZ SCORE | BaGuoAoyia
1 Megi1wonN KOOTOUG HETAPOPAG 40% MPwTORBOUAIEG VIO HEIWON KOOTOUG 3 1,2
0 - 10000 E : 1
10001 - 20000 E 2
20001 - 25000 E 3
25001 - 30000 E a4
30000 - E 5
2 Mgiwon atuXxnuaTwyv 20% ATuXnuaATa e OavaTo n TPOAUUATIGUO 4 0,8
0 aTux : 5
1 aTuy 4
2-3 aTux 3
4 -5 aTuy 2
> 6 ATUX 0]
3 Megiwon eMCTPOP WV 15% ETTioTpo@eg WG % €111 OYKOU TTOAPAS 00 EWV 3 0,45
< 1% 5
1%  co.o.. 2% 4
2% ... 3% 3
3% ...... 5% 2
5% ...... 7% 1
> 7% 0
4 Megiwon TTaPpATTOVWYV TTEAATWYV 15% Mapatrova wg % €111 apib. Mapadoocewv 2 0,3
< 1% 5
1%  co.o.. 2% 4
2% ... 3% 3
3% ...... 5% 2
5% ...... 7% 1
> 7% 0
5 Megiwon atTTwAgiIwV 10% EAAgppaTa, atrwAeleg, KATT o MT 4 0,4
0 5
o - 2 MT 4
2 - 4 MT 3
4 - 7 MT 2
7 - 10 MT 1
> 10 MT 0
ZYNOAO 100% 3,15
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Aoknon : EmAoyn MeBaodovu Tiunpotog

Mola pEBodo Bewpeite KATAAANAOTEPN KoL YL TTOLO AOYO YLaL TOUG KATWOL
Slaywviopoug;

EIAOZ MEO®OAO2 AOTIOl

[epavo-
YEDUPEG

MetpEAaLo
B<puavonc

|LoTLOMOC

Ekmolnoelg
vauvayiwv




6. AIAXEIPIZH NPOMHOEYTQN

Y
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Mnyég e€eVpeonc npounBevTwv

MponyoUpuevol dLaywviouol

* [pounBeuTEC AAAWVY ETOLPELWV ] TIOPOUOLWV EYKATOUOTACE WV
*  Pwtapue npounBeuTEC o amod mapepdEP AVILKELLEVA

* Internet

* [eplodLkA OXETIKA

* JUMMETEXOVTEC 0€ KAOOLKEC EKBETELC

* Etoaupeiec e-sourcing / e-tendering (my Cosmo-one)

* Hpuepideg, 2UvdeopOL ETOLPELWV KATT
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KataAoyoc eyKekpLHEVWVY TpOoUNOevTwv

Matl xpelaletal:

* [ emavalopPovopevec npoundeLeg

e [l va EXOUE LAKPOTIPOBECUEC OXECELC LUE TIPOUNOEUTEC
e [l va umtapxeL cuotTnua AELOAOYNONG KAl TTPOKPLONG

e [l va punVv aoKoUVTOL TILECELG IO VEOUC TIPOUNOEUTEC

e [0 va UTIAPXEL OLVTOYWVLOULOC YLOL VOL UTTEL KOLL VOL TTOPOLLELVEL
Kaveic otn Alota

e [l va mapapEVeEL 0TOUC TTPOUNBEUTEC N ekmtaidevon Kal To
knowhow

9y



KataAoyoc eyKekpLHEVWVY TpOoUNOevTwv

Nw¢ dnuioupyeitat o KATAAOYOG:
* E¢eUpeon mpounbeutwv amo dltadopec MNYEC

* [pookAnon yla tapoxn Anpodoplwv (UTtodopES, TTEAATOAOYLO, £pyaQ,
TIPOCWTILKO, TILOTOTIOLOELG KATT)

* AfloAoynon pe Baon Beomiopeva KpLtrpLa
* ‘Eykplon armo Awoiknon
* Evnuépwon pe mapopola dtadkaoia

Nwg dtaypadetal Evoc npounOeVTAC:

* Mn tipnon ovowdouc 6pou cuUPBAONC

* [ponyeital ypamntn npostdormnoinon

e Me €ykplon Tou L8LoU 1) OVWTEPOU ETLITESOU TIOU EVEKPLVE TNV EvTan

* Evnuépwon tou mpopnBeuTr yia Toug Aoyoug tng dtaypadng
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Kpttipla emtAoync mpounOsutwv

YNOAOMEzZz - AYNAMIKO

- EyKOTQOTAOELC
- Mnxavipota - oxfpoto
- NMpoowriLko

OIKONOMIKA

- looAoyLlopot teAevtaiwyv eTwv
- MoTOANTITLKEA LKAVOTNTA

OPrANQzH

- 2TeAEXN

- Aadkaolec

- 1SO, TLOTOTOLNOELG
- 'EAeyx0C IoLoOTNTOC
- Xpnon e-tender

MEAATEIA

Orjpn
T{ipog
MeAatoAoyLa
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Mnyég avtAnong nAnpodopLlwv yLa TPopNOeVTEC

- lotooeAida

- Prospectus

- Ednuepideg

- KAadikd neplodika

- Xpnuatwotipla

- Epmopkoi katdaAoyol
- EmipeAntipla

- Mopeic motonoinong
- Etaupeieg motoAnmrikoUu eAEyxou
- AAAOL AYOPOLOTEG

- AVTOYWVLOTEC

- EpwtnpatoAoyia

- EmwokEPerg
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Aciktec Anodoonc NMNpounOeutn (KPls)

e TiBevtal oe eldkEC cupBaocelc peyaAnc onuociog

*  YInpETOUV TN OTPATNYLKA TOU TIEAQTN

e  Juudwvouvtol Ue Tov mpounBeutn

* MeplhapBavovtal otn cuppBaon

e [lapdyovtal pnviaia oo tov teAdtn /Kot tov mpopnbeuti
e Juvbéovtal pe apolpn (bonus — malus)

* Awoodalilouv tn dladavela

e OuarmokAioglg epunvevovtal kat AapBavovtal anopaoceLg
BeAtiwonc
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Aoknon: EmtAoyn KPIs

ErtAE€Te TaL 4 ONUAVTIKOTEPO ATtO Ta tapakAtw KPIs mou Ba
urtopovoav va neptAndOouv oe cupPacn cuvirpnong Twv Mepavwv
Tou OATT:

AplBuoc BAaBwv pnviaiwg

MO wpwv eKTOC AeLtoupyiog

MO xpovou avtamokplong emepBaong

MO xpovou emniokePng

% €VTOC SLA wpwV EKTOC AELTOUPYLOC

% €vtoc SLA xpoOvou avtamnokpLong emepfaong
% evtoc SLA xpovou eniokeng

% emavalapBavopevwy BAapwv

L 0 N O UL A WwWDN R



2updwvia mAatciov e€untnpetnonc (SLA)

KaBopilel ta enimeda eEunnpetnong mouv Bewpouvtol pn
artoSEKTA, amodEKTA N EEALPETLKAL.

Noapadeypa yia cupBaocn cuvtipnong:

a. Qpec KoL LEPEC TTAPOXNG UTTOOTAPLENG
B. XpOvoc avtamokpLong
y. Emimedo avtaAhakTikwyv o€ anobeua

6. EAdyxlotoc aplBuoc ouvinpntwyv
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Evhpnépwon MPOMNOEVTWY HETA TO HLAYWVLIGUO

® TULAEUE O€ QUTOV TTOU ETUAEXTNKE WC avAadOoXOC:

® TLOev Aéue 0 AUTOV IOV ETUAEXTNKE WC avAdoxoC:

® TLAEUE o€ O00UC BEV ETULAEXTNKAV:

® TiLbev Aépue o 6ooucg Hev EMIAEXTNKAV:
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JZuvepyaoio PE TTPOUNOEVTEC

NAPAAOzIAKH

MONTEPNA

NpoéoBaon o mAnpodopicg

MNeploplopévn, HOVO OOEG
XpeLaovtou

“Open book” ota k6oTN TOU
npounOeutnh

Erubiwén kEpbdoug Win — lose Win — win
Auoipn Fixed cost Cost plus, incentivized fee
2t6)06 EAaylotonoinon K6oToug Meyiotonoinon aéiog

Zexwplotol otoxol

Kowol otoxot

ZuxvOoTNTA CUVOVTHCGEWV

Muwpn

MeydaAn

IXEOELG

Avunopadesong

Tuvepyaoiog

Motog agloloyei

O nteAdtng tov mpopunBeutn

O neAdtng Tov npopunOeuTh Kat o
NPOoUNOeUTAG Tov mMeAATn

Eniluon dwadopwv

ALKOLOTLKAL

ZUVOLLVETLKAL

Awdpkela

ZUVTOMN

MoakpomnpoOeoun
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Ta opEAn ano to Partnership

® TIpoAyel TNV opadikotTnta

® cuudwvouvTaL KOOl oTO)XOL

® Ta npofAnuata emAvovTaL TaXUTEPQ
e armnodevyovtal urtepfaoelg tou budget
e cvBappLVeL LPNAN TTOLOTNTA TIPOTOVTWVY KoL EPYALCLOC

® cvBappuVEeL TNV OAOKARPWON EVTOC TOU XPOVOSLAYPAULOTOC

® ££OLKOVOLEL KOOTOC
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2UOTAOELC yia TN dlaxeipion mpounBeutwy - 1

 MabBalve amo tov mpounBeuTh Cou TA VEQ TNC OLyOPAC KAl TLG
KLVAOELC TWV AVTOYWVLOTWY COU

*  MadBalve amo tov npounBeuth cou yLa Ta TpoiovTa, TLC
Sdladkaoieg, TNV texvoloyia

 No tou ocuumneplpepecal OTwE Ba NBeAec va cou ocupmepLldEpovTal
ol 6Lkol oov TIEAATEC

* Na tov oupPoulelelc Twe Ba pumopouoe va avamtuxOet

* Noa okEpteoal TWCE VA LEYLOTOTIOLNOELG TO apoLBaio odeloc yia tnv
ETOLPELO COU KOl YLOL QLUTOV

 Na pnv tou petadépelc mAnpodoplec mou adpopouv AAAOUC
NMPOUNOEVUTEC AVTAYWVLOTEG TOU
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2UOTAOELC Lo TN dlaxeipion mpounOsutwy - 2

* Na tov mAnpodopeic yLa TIC AUECEC Kal PpaxunpOOeoEC
efelielc otnVv ayopa

* Na tnpelc TIC uTTOXPEWOELC TNE TTAEUPAC ooV (rapayyeALeg,
TIANPWUEC KATT)

 Noa dpovtilelc va armAormoleic tn ypadeLlokpatia Kal va Tov
avaKoUdLIELC ATTO TIEPLTTO KOOTOC

* Na erdlwkelg open book approach

* Noa emdLWKELS TTOALTLKNA saving sharing kat risk sharing
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7. AEONTOAOTIA KAI HOIKH MPOMHOEIQN

Y
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2UVEPYOOLO LE TOUC TIPOMNOEVTEC

Baolkol Kavovec ou npémnet va akoAovBouvtal:

e Emloyn pE alokpaTlkd KpLthpla, Xwpelc ouYKPoUoELS cupdepOvVIwy, dwpa Kot
d\oevia ] Ao eidoc euvolac ou prmopel va StakuBevoel TNV erloyn
npounBeutn

e Emdiwén ouvepyaoiog pe npounbeuTéC MoV cuppopdwWVOVTOL LE TN VOUoBeaia Kot
EVEPYOUV HE TPOTo oV wvo pe T 6€opevon tne Etalpeiog oag omwg
Statunwvetal otov Kwdika Asovtoloyiog

e Katavonon amod touc mPopnBeuTEg TNS anaitnong tne Etatpeiog oag yla
OUMHOpdwWON UE TN VopoBeoia Kat TIC NOWKEC apXEC

e Emaypumnvnon kot avadopd otnv Lepapyia tng StelBuvong mMou avrnKeTe, KAOE
EVEPYELAC TWV MPOUNOgLTWYV TIOU €ival acupuBiBaotn e TG AMALTACELS TG
Etalpeiac oag onwc autég avadépovtal otov Kwdika Asovtoloyiag

e Kapia mapoxn EUMLOTEVTIKWY ETIXELPNUATIKWY TTANPOdOpLWY EVOC TpopnBeuTn
(rtx otolyela mpoodopwv) og AAAov
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2UVEPYOOLO LE TOUC TIPOMNOEVTEC

XPNOLUOTIOLOULLE TNV TIAPAKATW ATtAN HEB0SO yLa va eAEyEOoUE av pLa
oupnePLPoPA HOC OITEVAVTL OE TIPOUNOEVTEC elval owoTA:

AlepWTOUAOTE:

... TWC Ba aocBavopouv av auTta nou eina ) Eypada os npounBeuth Ta
eBAema avplo dnuootevpeva o€ epnUEPLOEC;»

... WC¢ Ba avtidpovoe o Epyodotnc pou av Aappave yvwon tne
OUUTIEPLPOPAC AUTHG;»

... 0V oLV otn B€on Tou MpopnBevTH 1 TOU AVTAYWVLOTH TOU
npounBeutn, Oa NBeAa va pov cupumepldbEpovIay e ToV OLo TPOTOo;»
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8. AIANMPATMATEYZEI2
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TAKTIKEC SLampaypaTteEVCEWV

-

loxupd onpeia AdUvarta onueia /
S o
AKA poiG 1 2 ¥
- Elpaote 0 KaAUTEPOC - Xpewalopaote tn oupPoon
TLEAATNC TOUG - Kaveic dAAoc bev pmopel va
- 'ExoupE SlaywviopoUg o | LkavoTtoltogl OAn tn {Atnon Ko
TPOETOLHO T - MNpémnelL omwodAMOTE va TOUG
KPOTAOOUE oav HEVUTEPOUG
TPONOEVTEC
AwKA TOuC 3 4
- AlaBETouv atevta - MeAAovtika Ga mECOUV Ol TIUEC
- Aev €Youv avtaywvloTteC | - Etolualetat eicodo¢
- 'Exouv mouAnuévn tnv aVTaYWVIOTWV OTNV ayopa
mapaywyn Toug - MNapamnova meAatwv Toug
s
B
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H duvapikn tnc SLanpoyatevong

2TUA Slampaypdatevonc: ANPOS &anpd\('\m“—“mq

oo K

pbiter TV M

MAAAKO (SOFT): K SKAHPO (HARD):
® Eotldlel oto Ktiolpo Kal ® O£TeL TN ouppwvia WG
dLatrpnon Tng oxeong npoUnoOeon yla tn oxeon
® >TOXEVEL OTN oUWV ® >TOXEUVEL OTN ViKN
® ArtopeUVYEL TIC CUYKPOUOELC ® AoKel mieon
® Epmiotevetal toug AAAOUC ® AEV EUTTLOTEVETOAL TOUC
® Kavel mpoodopeC aAloug

® OETEL ATELNEC

Av dev B€Aete va prmeite oto SIAnupa emAoync Heta€l MalokoU Ko
>KAnpoU OTUA, petadEpete T oulnTnon amno to emninedo
Stampaypdatevong yia tnv Oucia oto eninedo dlampayuatevong tng
Atadikooioc ov Ba akoAouBnBel yia tn dampayudtevon. 111



TAKTIKEG SLAMPAYHATEVCEWV

W e

Odelog 20Y

High

Low

Zexwplote To MPOPANUA arto Toug avBpwItoug
Eotidote ota evoladEpovta KoL OXL OTLC BECELG
ETlpelvETE OTN XPr1ON AVILKELMEVLKWYV KPLTNPLwv

AvokaAUte options yla apotBoaio odpelog

Lose-win

Win- win

Lose-lose

A\

Win-lose

2TLC QTOTEAECUOATLKEG
SdlampaypateVoelg kaBe MAeupa
T(POOTIOOEL VOl LETATOTILOEL TN
Slampayudtevuon amo Yo win-
lose ) lose-win o€ pLa win-win
KOTAOTOON EMEKTEVOVTAC KOl
Sleupuvovtacg TV umo
Stampayudtevon UAN.

Nopadelypota:

Low

High
Oderoc MOY
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Alodikacia SLanpoypatevonc

KaBoplopo .
fpwtn Awanpa pat:u:lk' AlanpoypAatevo Meta t
Awantpaypdtevon POYRATEUTLKNS PEYH L Alampaypateuon
2TPOATNYLKNG
1. MeAeteiote tnv 1. KaBoplote otdoxoug 1. Mpooeyyioelg 1. JupmepAaopaTa Kol
EUTOptkn 2. Kdvte 10 MAGVO TNG 2. TOKTLKEC CUUWVLES
otpatnytin kattn SLAMPAYUATEVONG 3 <KAo 2. TupBolatomnoinon
OTPATNYLKN , ‘ ,
npourBeLaC 3. TlpoETolpOOTELTE 4. TOATIOUIKES 3. Mlaer]uata yLa to
4. E€aodaliote T Stadopéc ueAdov

2. Meleteiote tnv

aVAAUGH QYOpPAC UUHCID(UVLO% TWV
, evoladepouevwy
3. ASloloyeiote tn TAEUPV

SuvapLkn Tou
QVTAYWVLOUOU

4. EvnuepwOBelite ya
LOTOPLKEC

nAnpodoplecg
5. EmBefaiwote TIC

QTTOULTAOELG TOU

business b33



Checklist for negotiation

1.

Review the relevant Strategies: Business Strategy,
Market Sector Strategy, Commodity Strategy or
Sourcing Strategy

Stakeholders

—Have all the relevant stakeholders been
engaged?

— Do they agree with the negotiation strategy?

Have all the business requirements (specs and
technical aspects) been validated, are they well
defined?

. Have the business drivers been identified and are

they aligned with the MSS?

. Market Analysis

— Are the Market Drivers understood and are they
aligned to the MSS/SS?

— Are the trends in the industry, the supplier and
the product/service market well understood?

—Has TCO and/or Life Cycle Costs been reviewed?

Has the commodity been fully segmented *this
will drive the approach and level of effort?

7. Based on the segmentation what are the Value Levers
and tactics

— What are the Value Levers being used?
— What are the tactics being used?
8. Contracts:

— Is there a contract in place (in R&M or in the rest of
BP in country or global agreement)?

— If not, has the standard contract been agreed? Are
there any outstanding Terms and Conditions to be
negotiated (from RFP)?

— Have the non-negotiable Terms and Conditions been
identified?

— Have any Intellectual Property, Patent or Royalty
clauses been agreed?

9. SPMM
— Are there KPIs currently being used? Will these KPIs
change?
— If there are no KPIs in place, have they been
discussed and agreed with the supplier?

— How do they relate to the overall SPMM
requirements?

— Historical performance?
10. Document, Document, Document

This is a dynamic process, you may want to revisit
your statement of objectives and options as your
plan progresses.



Stages in Negotiations and suggestions on managing the
negotiation

Phase IES S Phase Tasks

Preparing &
Planning

1.

See previous Slides

Conditioning

N -

. start to condition supplier early
. make a strong impression
. conduct yourself professionally, ethically

and with confidence

Opening

B~ W

. check who’s who on the supplier’s team -

what are their roles

. be clear about your intent - drive the

agenda

. adopt a clear position - aim high
. be prepared and ready to back up you

position

. question and listen carefully
. summarise before moving on

Testing &
probing

rowpnpE

keep your aim high

probe facts and articulate arguments

keep focused on important issues

resist pressure to switch subjects too soon
- “park” them till later

look for bargaining positions

keep options open

clarify trade-offs - “what if.....”

Exploring

OO WNE|OO

. continue to seek more information

. be persistent

. control the process flow

. test understanding

. explore options

. buy time to think before responding

Persuading
& trading

NOoOOAWNE([NOO

make openings for them to suggest

make your own proposals

encourage movement

don’t close down too early

don’t feel pressurised to break a deadlock
listen and watch for signals of movement
make concessions slowly and get a
concession in return

keep a running score of the value/cost of
concessions given/made

. Summarise to ensure clear understanding

Closing

o

. make sure you are satisfied with the

balance of concessions before closing
playback all of the agreed points in detall
summarise the outcome and next steps;
confirm everything in writing




MepLKkA «KOATIA» TWV TPOUNOeVTWV

1.

«O KAAOG Kol O KOKOC»:
Evw o0 €vac eival cuykataBatikog Kol UTtooTtnPLZEL TIC ATALTACELS 0OC O
AAAOC ETILXELPNUATOAOYEL e oToLXEla OTL eV elval ePLKTEC

[eVIKOAOYLEG:
Evw goeic {ntdate anavtnoelc kal SeopeVoeL o€ elOWKA onueia, o
POUNBEUTAC EePeVVEL LE AOPLOTEC UTTIOOYETELC KOLL YEVIKOAOYLEC

KaBuotepnoelc:
Evw akoUVe OAEC 0OC TLC TTAPATNPAOELS KOL OTTALTACELG OEV ATTOVTOUV
aAAQ uTtooyovTal OTL Ba To e€sTdoouV Kal Ba emtaveEABouv

AAM\QYEC OTLC UTTOOXECELG:
Evw umooyxovtol KATL 0T CUVAVTNON 00C, LETETELTA 0AC TO MPOTELVOUV
e eAadppeC aAAOYEC

Nw¢ Ba AVTIHETWNLOETE AUTA TOL K KOATIOLY;
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Acknon Edappoyng

H Etatlpeia oog {nta amo tn AtevBuvon Mpounbelwv va ekteAEoeL SLOYWVLIOUO yLa
TNV AVTLKATAOTAON OAOU ToU NAEKTPOVIKOU g€omAlopol (Computer, server KAm).
MNwc Ba xelpl{oocaoTay TLC ToPaKATW Stadlkaoiec mpopndeLwy;

1. Avtikeipevo ALaywviopou:

Tt mAnpogopisc Ba {ntovoate ano tn Atoiknon kot tn AtevBuvon IT yla vo
KATAAABETE TNV ETXELPNOLOKN OTPATNYIKN;

2. Ztpatnylkn Alaywviouou:

Medoboc dnuonpatnoncg, Aptduoc avadoywyv, Atapkela cuuBaoncg, Ouada
Epyou, Xpovodiaypauua, lNpolmoAoytouog

11




RFP
Oa {ntouoarte amno UeyaAouc mpounBGevTEC va oac mPoTteivouv AUOE(G
TEXVOAOYIKO KOULVOTOUEG;

. Tukpuripla agloAdynong twv npoodopwv Ba IMPOTEIVATE KoL ME TL
oUVTEAEOTEG Baputntag;

Oa vnootnpilate tn dtadikaoia e-tender;
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6. Tioxnua ocupPaocng Oa npoteivate;

7. Tuu€B060 olkovopiknG mpoodopac ko apolBng Oa npoteivarte;

8. TuKPIs Oa npoBAénarte otn cupBaon;

119




9. Project Management MpounBswwv

Y
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Project Management Process

Business
case

Optimize
the BC

4+—

Project
Assignment
S — Rttt !
Project
Start
| v v
Project _ Ongoing
Controlling Ongoing Project
Project Coordination Marketing
|
Accomplishment of i
a project |
crisis i
Project Close
down
| v v

Project Approval
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A. Project Objectives (objectives, non-objectives)

<Project name>

<Project no.> PROJECT
OBJECTIVES

Type of objective | Project objectives Adjusted prroject objectives as of...
objectives:
e Main . ¢

objectives
e Additional )

objectives

Non-objectives
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B. Work Breakdown Structure (WBS) — ApaotnpLotnteC

Installation
Select Site Complete—Approval

1 G days
3 4 days Fii 10/13/00 [Thu 10/1900]
Man 7/1000{Thu 7/13/00

Dieticlop Project kppm»‘al Evaluate and Select Test Hardware fint=grate
Dl iverables rom Stakeholders Wendars
1 15 days 2 b days > 4 4 days G 10 days 10 20 clays
Pdon &1 200(Fr 63000 Pon 773000 Fi 77/00 Man 710/00{Thu 7/13/00 Wed 7/1900|Tus 81,00 JFri 91500 [Thu 10712004
Purchass Hardware
] 3 days
Fri7A400  |Tue 718/00
Design Software [Write Cocde Tast
I5 15 days ' 7 30 days h-|E= 4 days
flan 7/10/00]Fri 7/2 8,00 on 73100 Fri 9/8/00 |M|:|n 971100 | Thu 91400 123




C. MS Project — Xpovodéiaypappa
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C. Milestoneplan

<Project name>
<Project no.>

MILESTONEPLAN

WBS- Milestone
Code

Plan date

Revised date

Actual date

=H




D.  Resource Plan

<Project name>

<Project no.> Resource Plan

WBS- |Phase/Work- Type of resource |  Planned Revisgd Actual Deviation

Code |package quantity quantity | quantity (days)
(days) (days) (days)

FEQPIAADY
Overalocated:

Alocated: [

2[3[4[5[6]7 [& o[0Tz
7

T[2[3[&[5 6[7[8 o012

1[2[3[4[E[e[7[e[SfafTZ

1[2[3[4[5[6[7 (e[S ot

1[2[3[4[5 6[7 8 [a Mol T2

1




E. Project Organization — Opada ’Epyou

Projectorganization

Project team Project team

member

J Project team
roject team ’ member
member ‘

Project
manager

Project team
member

Project team
member

Project team
member

Project

owner team

127



10. EIAIKEZ TNQZEI2
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2UoTtnuo AUTOEAEYXOU

200TNHA EOCWTEPLKWV SLASLKOLGLWYV Ol OTIOLEC :

- KaBopilouv nwc npemel va Aettoupyel to
KAOe TUNUO o€ KABE epyaoia

- Ataodalilouv tnv edpappoyn Twv npoPAenopevwy amno tnv NopoBeoia

- Opilouv Toug poAoUC, OPLOBLOTNTEC Kol EEOUCLOOOTAOELG

zuintnon :
- Ynapyouv;

- AkoAouBouvto;
- Eival evnpepwuEVEC;

- AleukoAUvouv n eivol tpoxomedn;
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Kputipla mpounOeiwv

EmtAoyn npoioviwv

- T

- Aodalela kal YyLewn
- Nowotnta

- JuoKevooia

Emttdoyn npopnOsutwv

MNopaywylkny SuvaplkotnTa
ATIOKAELOTIKOTNTA
YUVETIELQ TILOKATAAOY WV
OLKOVOULKA KOTAOTOON
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Opyavwon mopayyeAlwv

- Moapadooiakoi tpomnot

- HAektpovikn Staxeipion mapayyeAlwv

- Vendor managed inventory (DVI)

TILOTOTIOLNEVOL TIPOUNOEVTEC

oupPaocelg SEopeLONC EMAPKELAC ATTOOEUATWY
NPOoBacn oTo €TALPLKO cUCTNMA
napokoAouBouv pon ayabwv

TomoBetoUv mapayyeAieg
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Opyavwon napalofwv

- 2e mola AtevBuvon avrKouv oL TIOPOANTITEC
TTOU KAVOUV TOV TIOLOTLKO EAey)o (responsibility);

- Nowa AtevBuvonc €xeL tnv evBLVN (accountability)
YLOL TOV TTOLOTLKO EAEYXO TwV mapaiowv

- Nwc ekmatdevovtal oToV TTOLOTIKO EAEYXO;
- TiLpEBodol SelyaTOANTITIKWY EAEYXWV XPNOLLLOTIOLOUVTOL;
- Tuévruna (check lists) xpnotlpomnolovuy;

- Nwc evnuepwvetoal n A/von MpounBelwv yia ta tpoPANHOTIKA
npoilovta;

- NMwc yivetal n dtaxeiplon Twv TPoBANUATIKWY TPOIOVIWVY;
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Kawvotopieg otic Wuyelopetadopéc (AB BaotdomouvAog) — 1

A. OaAlapol moAAanAwyv Osppokpactwyv

|
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Kawotopieg otic Wuyelopetadopég (AB BaotAomouAog) - 2

OdaAapog moAAamAwv OeppoKkpacLWV

XwpIoua hiKkpou BaAduou

T

]

3 4

— EYKApOoIo xwpioua

l

Xwplopa peydAou BaAdpou
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Kawotopieg otic Wuyelopetadopég (AB BaothomouvAog) — 3

OdAapog ntoAAaAwv OEpLOKPACLWV

SAVINGS :

* Meiwon emokeWIuoTNTAC O€ KATaoTnpara kara 14,13%

[TAnpoTNTA PopTRYWYV 94%

2.UVOAIKN augnan TTAnpoTtnTag BaAduwy 4,9%

AuUgnon TTapaywyikotTnTag odnywy 8,12%

2 UVOAIKI pEiwon K6oToug dpopoAoyiou 8,83% 135



Kawvotopieg otic Wuyelopetadopsg (AB BaolomouAoc) —4

b. Swap Body Truck

Pummlmm

il Bl HHHHHHI H
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Kawotopiec otic Wuyelopetadopsg (AB BaoldomouAocg) — 5

b. Swap Body Truck

SAVINGS
e EAaylotomnoinon tou xpovou avapovhnc Tou odnyou
EVTOC TWV amodnkwv

* [ANpNC ekpeTtdAevon tou odnyouL o SpopoAoyLla
* Meiwon Tou cuvoAlkoU Xpovou SpopoAoyiou adalpwvtog
TNV aVaLLoVA yla TNV EKGOPTWON KEVWV Kal ¢opTwon

npoiovtwy kata 46%

* Meilwon tou cuvoAlkoU kootou¢ dpopoAoyiou kata 13%
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Kootoc petadopwv

® AlabpopEC avw twv 300 KM e AN PEG
doptio / emkaOrinevo n cUpOUEVO OXNUA :
1.1 -1.3 E/KM (epooov pnopet va Bpel
enotpedopevo ¢optio)

® Meplko doptio oe ocupdpoptwon pe AAAouC GOPTWTEG :
1.1- 1.3 E/KM X mooooto kaAudng wdeApou doptiov poptnyoul
(elte o€ OyKO eite o€ fapoC)

® ALAVOUEG EVTOC TTOANG avAaAoya UE :
- KM dLabpopnc,
- apLOpo mapadoocewy,
- XPOVO €KPOPTWOEWYV, KATT
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Kootoc petadopwv

® To KOoTOC PucloloyLka uTtoAoyileTal
aro tn ¢OPUOUAQ :

K= ZZK * Qpeg dpopoAoyiou + ZMK * KM dpopoAoyiou

Omou : 22K
> MK

2UVTEAEOTNC O0TOBEPOU KOOTOUG  (E/wpa)
2uvteAeoTnC MeTtaBAnTtou KéaToug (E/KM)

Ta 22K, ZMK ggapTtwvTal atré KOOTOG ayopdc, nAIKia, katavaAwaon oxnuartog, hiobodoaoia

® To kOuLotpo Baoiletal ota avwTEpw aAAA eival eAelBepa
SLampayUaTEVOLUO
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AnoOnkeuon

- 06nyel og pelwon KOOTOUG AeLtoupyiog

- QEpvel Loopportia PeTaél Mpoodopag
{ATnonc Kat opoAn rapaywytkn dtadikaoia

- Melwon anoBepdatwyv (kedbalato kivnong —
pELOTOTNTA)

- Melwon amoBnKeUTIKWV XWPwV

- ABC analysis

A : Fast moving (tomoBetolvtal kovtd otnv €080 mpog ta pddra)
B : Normal moving

C : Slow moving (tomoBetolvral pakptd and thv ££080 mpog ta padla)

Dead stocks : Kavovikd mpémnel va emiotpédovral/ ekmolovvratl

- Mu€Bodoc JIT (Just-in-time)
MULKPOTEPEC O€ TAKTA HLOLOTAMOATA TTAPAYYEALEG
Ta mpoiovta napaiapfavovral Alyo mpLv XpeLactouv
Artatteitat oAU kaAn npoBAedn Tng {ATNONG KAl GUYXPOVLOLOG
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AZKHZH : OAIOTIKO KOOTOG TTPOMNOEIWYV

Kata tnv dtanpaypdatevon poptiov tpodipwyv £xete dvo options :

1. MapaAaPn 24 MT Poptiov atioc ayopac 24000 E, e KOOTOG
uetadopac 500 E, anwAelec Aoyw Anénc nuepopnviag, 5%,

2. MNoapaiofn oe 3 punviaieg amootoleg Twv 8 MT, KOOTOC AyopAC
1,1 E/k\O, kOoTtouc petadopadc ekaotng 250 E, anwAelec Aoyw
ANénc 1%. MiBavecg amwAeleg Aoyw eAAeipewv amoBepatog 1%

H tiun mwAnonc eivoe 2 E /kAo.

To doptio MAnpwveTaL 0 2 UAVES amo GopTwan.
To k6oTtOoG amoBnkevong eival 0, 2 E/MT/uépa.

H {Atnon gival 8 MT/unva.

Mowa nepintwon Oewpel to THAMA TPOoUNOeLwV tpoadopotepn;
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