EJlog - MODULE A :

BUSINESS PRINCIPLES
NEPIEXOMENA :

4.1.01.01 KEPAH-ZHMIEZ & IZONOlZMO2

Understands the elements of a Profit and Loss (P&L) statement and balance sheet

4.1.01.02 OIKONOMIKOI OPOI

Understands the meaning of financial terminology

4.1.01.03 KOzTOz ANMMOGEMATQN

Calculates the costs of inventory holding

4.1.01.04 OPOI NAHPQMHZ MPOMHOEYTQN KAI MEAATQN

Monitors supplier and customer payment terms

4.1.01.05 BENCHMARKING KAI AIOIKHzZH ANOAOzH2

Understands the importance of benchmarking in performance management

4.1.01.06 AZIA METOXHZ KAI BEATIQZEIZ ZTHN E®OAIAZTIKH AAYZIAA

Understands the link between shareholder value and supply chain improvements

4.1.01.07 TA 4P TOY MARKETING PLAN

Describes the use of 4Ps in a marketing plan
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ElJlog - MODULE A :
BUSINESS PRINCIPLES

4.1.01.01 Kepbn — Znuiec — looAoylopog

Understands the elements of a Profit and Loss (P&L) statement and balance sheet




4.1.01.01 Kepbn — Znuieg
A. Kép5r| - an.li.EC (Profit and loss)

Al. Eooba (Revenues or Sales or Turnover)

(Amounts in thousands)

and Loss Account For Year

Sales Revenue

Cost of Goods Sold Expense

Gross Margin

Sales, Administration, and General Expenses
Depreciation Expense

Earnings Before Interest and Tax

Interest Expense

Earnings Before Tax

Tax Expense
Net Income

£ 52,000

31,200

£ 20,800
15,600

1,650

£ 3,550
750

£ 2,800

900

£ 1,900

.
1
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‘Ecoda

- Kéo1oG TTWANBEVTWY

MeikTé KEPDOG

- AloIknTIKA/yeVIKA £¢0da

- ATTOOB€0EIC

Képdn Tpo TOKWYV Kal @Opou
- Tokoil

Képdn Tpo pépwv

- ®opoil

KaBapo kEpdog
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4.1.01.01 Kepbn — Znuieg
A. Kép6r| - an.li.EC (Profit and loss)

Al. Ecobda (Revenues or Sales or Turnover))

Ta €00da (T¢ipog) TTou dnuioupyEiTal atrd TNV TTWANCN ayadbwv N
UTTNPECIWY N AAAWV XPAOEWV TOU KEPAAQIOU KAl TWV TTEPIOUCIOKWY
OTOIXEIWV TTOU OXETICOVTal E TNV KUPIA OPACTNPIOTNTA EVOG
opyaviouou. Ta éooda utroAoyilovtal TTpIV agaipebBouv KO6OoTN N
OATTAVEG

Ta €000a gp@avidovTal aTo TTAVW PEPOG aTO P&L statement.
AgaipouvTal Ta €000 yIa VA PTACOUNE OTa KaBapd& £€000a (net income)
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4.1.01.01 Kepbn — Znuieg

A. Képdn — Znpieg
A2. K(')O'TOC; nw)\r]eéVT(J)V (Direct cost of revenue)

- KdaBe €€odo mou pmopel va CUCYETLOTEL UE APECO TPOTIO UE Eva TTPOTOV N TUAUA N
process.

- ‘Apeoca kootn ivol ol TPWTEC UAEC, pLoBol, evépyela, cuokevaoia, KATT

- Napolio nou petafairlovrtal avaioya pe to UPog TnS mapaywyns, Bewpouvtal
gviaia yla kaBes povada nmpoiovtog . Autd ta £€oda eival KATw amo tnv evbuvn
Kal EAeyxo Tou A/vtA TnG povadag.

- Qc yevIkog kavovaoc , Bewpouvtal fixed oto Bpaxuxpovio opilovta mapoAo nmou
elval petafaAAopeva 0To LAKPOXPOVLO

- KoAouvtal emiong apeoa £€oda (direct expense), WETABANTA KOOTN (variable cost), N
pnetapAnta €€oda (variable expense)
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O

ecryou

4.1.01.01 Kepbn — Znuieg

A. Képdn — Znpieg
A2. K(')O'TOC; I'Iw?\r]GéVva (Direct cost of revenue)

Yridpyxouv SUO OTTLIKEC TTOU BAETTOUE TO KOOTOC MWANBEVTWV :
1. AoyloTtiki
KaBe pnva kataypdadovtal ta €€oda Twv MwANBEVTWY Ta omola pnopet
va €Xouv peyaAn dtakupaveon yla T 8leg moooTNTEG MWANCEWVY
2. KootolAoylkni
YroAoyiletal to k0otoc nwAnBévtwv oe E/tey, n E/kgr, n ava povada
LETPNONC TTOU XPNOLUOTIOLOUE. TNV OTTLKN aut B€Aou e va EEpoupe
TOV LECO OPO TOU KOOTOUC, OTTOAANAYEVO OO ETIOXLOKEC SLAKUUAVOELC.
Mropou e va TIAPOUE TA OTOLYELQ TOU TTPONYOULEVOU £TOUC,
TPONYOUHEVOU €EAUNVOU, TIPONYOULEVOU Tpipnvou. Mmopoupue va
KAVOUHE Kol TtPOPAEYPELS yia Eva SLaoTnua oto PEANOV, OTav
OVOLLEVOVTOL ONHOVTLKEG AAAAYEC OTOL KOOTN TPWTWV UAWV, EVEPYELALG,
EPYOATLIKWY, KATT
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4.1.01.01 Kepbn — Znuieg

A. Képdn — Znpieg
A2. Kootoc MwAnBevtwy
Atadpopd petal KOoTouc Kal e€060U :

Erixeipnon kataokeung de€apevwy d€xetal mapayyeAia yia kataokeur 50
defapevwy yla TLc omolieg xpetaletal 20 MT Aapapiva. Ma va emituXel KOAUTEPN

TLUN 0AAQ KOlL VO QVTLUETWTTLOEL EVOEXOUEVN alENon TNG tapayyeAiag, ayopalst
30 MT kataBaAovtag 15000 E.

To k6oto¢ ayopac eivat 15000 E.

Amo auto, ta 10000 E xpnolpomolouvTal yla TNV KATOOKEUN TOU TPOoiovTOoG Kal
HeTatpENovToal o€ €060 OU Ba TPOCUETPHOEL OTO KOOTOG TIPOLOVTOC.

Toa urtoAowrta 5000 E mpoopetpoly oto Aoyaplaopo « AmtoBgpato»

Otav AndBel véa mapayyeAia Kal xpnotlponotnBet n umtdAoun mocoTNTA TG
Aapopivag, tote Oa mepaoel n afia TG 0To KOOTOC TOU VEOU TIPOIOVTOC,
TILOTWVOVTOC TOV Aoyoplaopo «AmoBgpata»
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4.1.01.01 Kepbn — Znuieg
A. Képdn — Znpieg
A2. Kootoc MwAnBevtwy

AZKHZH :

Etalpeia mwAnoe amnod to nmpoiov A pia rtaptida 100 Tep Kal pa maptida
50 tep tpog 800 E/tep. To kdoTog Twv duo maptidwv Atav 500 kot 600 E
avtiotolya. Méoo gival To PEKTO KEPSOC Ao TIC MWANOCELS AUTEG?
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4.1.01.01 Kepdn —Znuiec
A. Képdn — Znpieg
A3.E¢oda

e Eival ta xpApata mou Samavwvtol N To KOOTOG TTou SnULoUpPYELTAL O La
opyavwaon otnv npoomnabela tn¢ va dnulovpynoet €coda.
e E¢oda pmopei va ivat :
a. MNMANPWHUEC — EKTALEVOELG,
T..X., LLoBol (salaries)
b. AoyloTikr eKTVOn LEPOUC EVOC TIEPLOUCLAKOU OTOLYXELOU
T..X., AnooBEoelg (depreciation)
c. Mooo 1o omolo adatpeital anod ta KEpdN, T.X., EMOPAAELC aMALTOELG
(bad debts).
® Ta £€00a ocuykevipwvovtal Kat avaypadovtal ota KEpdn-ZnULEC we adalpeETEOC
armo ta €éooda Kal tpLv UTtoAoyLoTel o poOpoc.
o OAa ta €€0da eival kootn, aAAd OAa ta kootn bev eival €€oda (dwote
nopadeiypata)




projectyous

4.1.01.01 Kepbn — Znuieg
A. Képdn — Znpieg
A4. Ka@apd é006a (Net income)

Elval ta ‘Ecoda otnv dudpketa pLag neptodou adatpolpevwy Twv EE6Swv katd tnv
neplodo auth.

Av 6ev adalpecoupe TOKOUG Kat ¢Opouc, TOTE amokaAouvtal AELTOUPYLKA KEPON
(operating profit)

Entlong kaAouvtal : earnings, net earnings, n net profit.
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4.1.01.01 Kepbn — Znuieg
B. looAoyLopog
Napadeypa :
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4.1.01.01 Kepbn — Znuieg
B. IO'OAOVI.G uég (Balance sheet)
B1. MNeplouolaka otolxela (=Ymoxpewoelg +16ta kedpaAatia)

MeplouoLako oToLXElo €lval KATL TTOU KATIOLOG KATEXEL (owns) N eMwdeAeital (benefits) n
KAVEL XpAon (uses).

ExeL xpnuotikn agio mou unopei va uetpnBei wq :

a. Kootog ktnong (purchase cost)

b. Noywotikn a&ia (book value)

c. Ayopaia Afia  (market value)

d. YrmoAsunopevn aia (residual value)

Ta meplouolakd oTolxeld dpaivovtal oTnV aploTeEP TAEUPA TOU LOOAOYLOMOU WG
ENEPTHTIKO kol katnyoplomolouvtal avaAoya JE TNV EUKOALQ LE TNV OTIOL UTTOPOUV

Va LETATPATIOUV OE PETPNTA

[eplouolako oTolyElo Umopel va gival :

1. Katt «puotko» Omwe HETPNTA, Lnxaviuata, arnobéuata, yn, Ktipta, KA

2. Mia ekteleotn «amaitnon» amno tpitouc, onwe : Elompaktéol Aoyaplacpol (Accounts
receivable)

3. Eva «dwaiwpa» ano tpitoug (right), onwg copyright, patent, trademark,

4. Mwa «umtoBeon» (assumption), oTiwg dApn kat meAateia (goodwill)
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4.1.01.01 Kepbn — Znuieg
B. Balance sheet
B2. YITOXPEWOELC (Liabilities)

Elvat oL mAnpwTtéol Aoyaplacpol, urmoxpewoelg o€ Tpitouc (Lobol, evoikia, popot,
TIPOUNBEUTEC Ko BpaxumpoBeopa-pokponpobeopa Savela

Ta dLa kepalala Bewpouvtal EMIONG UTTOXPEWOELG SLOTL UTIAPXEL UTIOXPEWGN TNC
gTaLpeilac oTov LOLOKTATN TNG N LETOXOUG.

Mrnativouv oto 6l pépoc Tou looAoyLopoU
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4.1.01.01 Kepbn — Znuieg
B. Balance sheet
B3. KaBapn B€on (cquity)

Elval n ala Twv PeTOoXwWV TIOU £XEL EKOWOEL N EMIXElpNON.
«0 K. X KOTEXEL TO 68 % TWV HETOXWV TNG ETALPELAC...»

14



projectyous

ElJlog - MODULE A :
BUSINESS PRINCIPLES

4.1.01.02 Owkovoptkoi Opol

Understands the meaning of financial terminology
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4.1.01.02 OwKovouLkoL opol
A. IGOAOVI.O' l.léq (balance sheet)
Al. EBIT

EBIT = Earnings Before Interest and Tax

EvaAAaktikoc Opog yia to operating income

A2. EBITDA

EBITDA = Earnings Before Interest, Tax, Depreciation and Amortization

A3.To KOG (interest)

H apotpr mou mAnpwveTaL yla TNV XpHon Twv XpNUATWY pot AAANG TAEUPAC

To voc TNC apoBnc (emtoklo) emnpealetol amo :

- Npoodopa kat {Atnon xpRpatog, Snpuoctovoptkn moAwtikn, Uog daveiov,
aflomiotia tov daveloAnmrn, pioko enévduong, LY o¢ TANOwpPLoUOU, KATT
Yriapyouv Suo TUTIOL TOKLOMOU : 0 aTtAOC KOL O OVOTOKLOHOG
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4.1.01.02 OwKovouLkoL opol
A.lo OAOVlO' Héq (balance sheet)

A4. ATtoo BéO'E LG (Depreciation)

Elvat n otadlokr) HETATPOT TOU KOOTOUC EVOC Ttalylou oToLxelou o€ AELTOUPYLKO £€060
Katd TNV dtdpkela TG Asttoupykng {wn¢ Tou mayLovu.

O anooBEoelg umtoAoyilovtal 0to TEAOC TNG AOYLOTLKAC TiEpLOodou (ouvnBwe Eva £1o¢)
XPNOLUOTIOLWVTOC Lot KATAAANAN YLOL TO CUYKEKPLUEVO TtAyLo HEBodo.

OL oTOXOL TOU UTIOAOYLOLOU amooPECEwWVY ival :
1. va pewwBel n Aoyiotikn aéia (book value) tou mayiou mou odeiletal otnv
dBopa kat amapyaiwon
2. va SLOLOTTIOPEL TO KOOTOG HLOG LEYAANC EMEVOUONG OVOAOYLKA OE HLa Ttepiodo yLa
va KoAu Ol amod to £0060 OV TOPAYETAL ATTO TNV XPrjon Tou
3. va pewwBel to dopoloyntéo kEpHOG adalpWVTUC TUNHUA TWV AMOCBECEWV Mo
TO KEPHOC

A5. Amortization

Otav oL anooPéoelg epappolovial o€ AUAA TIEPLOUCLAKA OTOLXELO TIPOTILOULLE TOV
O0po amortization

17
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4.1.01.02 OwKovouLkoL opol
A. IO'OAOVI.G uég (balance sheet)
A6. ROl — AT[é&OOT] ET[éVSUOT]C (Return On Investment)

Elval n Suvauikn plog emévduong va napayel KEpdog.
MeTtpLlETal we o Adyog tou kabapol kEpdouc (kEpdog pelov amooBEoelg)
Slalpoupévou e to emevdedupEvo kedAAalLo o€ pLa TalpEia n o€ éva project.

ROI = (Profit — Depreciation) / Capital employed

Artote)el petpo tng kepdodopiag.

KatadelkvUeL katd mOoov N eTalpela XpnoLUOTOLEL AoSOTIKA TOUG TTOPOUC TNG
Ma napadeyua, av n pakpomnpoBeopn anodoon enévduong eival XapnAOTepPnN TOU
KOOTOUG KedaAaiou, TOTE €lvol TTPOTIHLOTEPO YLO TNV ETALPELN VOL PEUCTOTIOLHOEL TA
TIAYLOL KOl VaL KOTABEOEL TO PEVOTO oTNV TPATELQ.

AIKHZIH : Ano tL mapoapetpou ennpealetal to emblwkopevo ROl ?
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4.1.01.02 OwKovouLkoL opol

A. IO‘OAOV[O‘M(')C (balance sheet)
A7. RONA

A€iKTNG TNG OLKOVOULKAG armodoong HLaG ETLPELAC.

MéEtpa TOco amoSoTIKA N ETOLPELN XPNOLUOTIOLEL TO EVEPYNTLKO TN VLA VO TIOLPAYEL
KEpSoOG.

YrioAoyiletal Statpwvtag to Kabapo KEPSOC UE TO ABPOLoUA TWV TIAYLWY KoL TOU
kepaAaiou kivnonc.

RONA = Return on Net Assets |- Net Income

Fixed Assets+Net Working Capital

19
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4.1.01.02 OwKovouLkoL opol
A. IGOAOVI.O' l.léq (balance sheet)
A8. Evepyntiko

Jtolxela mou avrikouv otnv Wdloktnola tng eTatpeiag Kat £xouv atia.

Ta otowxeia kataypddovtol oTov LoOAOYLOUO TNG €TALPELAC Ko TtEpAaLBAvouy
- Evowparta otolyeia :

Akivnta, e€omAlopog, amoBEpata, ELOTIPAKTEOL AOyapLaoHOL.
- Aula otolyeia :

Awkalwparta, TaTeVIES, G Kot meAateia

20
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4.1.01.02 OwKovouLkoL opol
A. IGOAOVI.O' I.léq (balance sheet)
A9. KabBopo KEPSOC (et profit)

Elvat o tlipog plag etalpeiog adalpoUpevVwy TwV AELTOUPYLIKWY €€006wWV, TOKWV,
anooBEoswv Kat dpopov.

A10. KaBoapo kedAAOLO KIVNONG (Net working capital)

Elval ta tapelakd Stabéopa kot ta otolyxeia ou pmopouv Bpayxunpobsoua

(éva €T10¢) va petatparmnolv og PeuoTo (T, amoBépata, KATabEoelg OPewc,
YPOLUATLO ELOTIPOKTEA UELOV OL BPaXUTIPOBECLEG UTIOXPEWOELG OE TIPOUNDOEUTEC)
H Emixelpnon xpnotpomolel to kaBapo kepAAalo Kivnong yLoL VoL LETPOEL TLG
TOPLELOKEG POEC KOLL TNV LKAVOTNTA TNE VA EEUTINPETHOEL TLG UTTOXPEWOELG TNG.

‘Eva BeTiko kaBapo kepaAalo Kivnong onpaivel Ot n enixeipnon Sltabgtel
XPALOTO YLOL VOL CUVTNPNOEL N VO EMEKTELVEL TLG AELTOUPYLEG TNG.

To kaBapo kepaAalo Kivnong 6ev MPOCOETEL oTA TIAYLOL TIEPLOUCLOKA OTOLYXELOL TNC
EMLXELPNONC aAAA utooTnPLeL TNV KaBnuepLvn tng Asttoupyia.
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4.1.01.02 OwovouLKoi 6pol

B. ATtO'tEAéG[.la'ta Xpr'|0r|§ (Kataotaon Képdoug — Znuetwv) (Profit & Loss Statement)

Elvol n xpnUOTtoolkovopLk Katdotaon mou epdavilel SuvopLKA Kol
TIEPLANTITIKA TO AOYLOTLKO QTTOTEAECHA TIOU TIPAYLLOTOTIOLNCE N EMLXE(PNON KATA TNV
Slapkela pLag mepltodou KaBwc Kat TNV avaAuon Tou.

ATtroTéAEOopa EKMETAAAEUONG =

MIKTO ATTOTEAEOUQ  (TTwAROEIC — KOOTOS TTWANBEVTWY)
+ AeIToupyIka €000a

- \€IToupyIKa £€00a

ATtroTéAeopa XpRong =

ATTOTEAECO EKUETAAAEUONG

+ ‘EKTOKTO K avopyava £€0000 /EKTAKTA KEPON
— EKTAKTO K avopyava ££00a /EKTAKTEG (NUIES

22
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4.1.01.02 OwovouLKoi Opot

. Xpnpotoppon (cash Fiow)
1. Optopog : O1 XpnuaTtopoEG 1 TAPEIOKES POEG, Eival TO XPNMATIKA TTOOA TTOU
eIo€pXovTal (EI0POEG) Kal ECEPXOVTAI (EKPOEC) ATTO PIA ETTIXEIPNON O€ MIQ OUYKEKPIYEVN
XPOVIKN TTEPiodo. AnAadr) €ival ol KABe €idoUC EICTTPACEIC KAl TTANPWMES TTOU
TTPAYMATOTTOIOUVTAI OTTO TNV ETTIXEIPNON.
Ta €000a pIag TTIXEIPAONG ATTOTEAOUV BETIKEC XPNMATOPOEC, EVW Ta €00 aVTIOTOIXA,
gival apvnTIKEG XPNHUOTOPOEC.
H d1a@opd BeTIKWY Kal apvNTIKWV XPNMATOPOWY ATTEIKOVI(OUV TIC KOBAPEC XPNHUATOPOEC.
2. Ztoixeia yia Tnv KatdpTion TG Katdotaong Xpnuatopowyv
[a TNV KATAPTION TNG KATAOTAONG XPNMATOPOWYV Eival ATTAPAiTATN N YVWOTN TWV KATWOI
MEYEOWV:

- Tou ouvoAIkoU KepaAaiou eTTEvOuonGg

- Twv eTio1wv datravwy (oTabepd Kal avaloyika AEITOUPYIKA £€00a, TOKOI, XPEOAUODIA,
POPOC EI00ONATOG, ETTITTPOOCOETEC EKTANIEVOEIGC KEQAAQiIOU, KATT)

- Twv eTACIWV £€00OdWV

- Twv €TACIWV ATTOORECEWV
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4.1.01.02 OwovouLKoi Opot

. Xpnpotoppon (cash Fiow)
3. Xpnoiydérnra tng Katdotaong Xpnuatopowv
Mapéxel oNPAVTIKES KAl KPIOIUES TTANPOYPOPIES YIa TNV Bpaxuxpovia BIwoIuoTnTa TNG.
TéTOIEC TTANPOYOPIES Eival OI AKOAOUBEG:

- H duvartdTtnta Tng eTaipiag va “rrapayel” Tapeiokd diabsoipa

- H duvartoTtnta va TTapdayel MEANOVTIKEG TAPEIAKES POEC ) N TTIOAVATNTA VA AVTIMETWTTIOE! N ETAIPIA
TAMEIOKA QVETTAPKEIQ OTO PHEAAOV.

- H xpon Twv Tapgiaokwy d1a0eaiwyV TTou €Kave N eTalpia KaTd Tn dIAPKEIA TNG TTEPIGOOU.

- O1 yeTaBOAEG OTNV KABaApr) TTEPIOUTIa KAl N XPNUOTOOIKOVOMIKK OOMN TNG ETAIPIOG.

- H TTpaypaTtikr} 0IKOVOUIKA a1Tdd0o0N TNG ETAIPIAG XWPIG TIG ATTOORECEIC TIG TTPORBAEYEIC.

- H MoTWTIKA TTONITIKF TTOU OKOAOUBEI N TAIpiO KOl Ti ATTOTEAEOUATA ETTIPEPEL.

- O1 TTNYEG XpNUaTodOTNONG TTOU XPNOIKOTIOIET YIa TN A&IToupyia Kai TIG £TTEVOUOCEIC TNG.
O1 TTapatrdvw TTANPOYOPIES, TTAPEXOUV HI avaAuTIKY Kal akpiBr eiIkéva yia To TTapeABOv, To TTapov
Kal TO JEAAOV -TOUAGXIOTOV BpaxuTTpOBeoua- hIag TTIXEIPNONG.
2.€ TTOANEG TTEPITITWOEIG, ETAIPIEG TTOU Ep@avifav uywnAni kepdoopia, EpTavav oTo onuEio va
XPEOKOTTHoOUV. AUTO GUVERQIVE DIOTI TTAPOAO TToU gixav KEPDON, €ixav TTPOBANUA peuoTOTNTAG
(O106e0ipwv) Kal dev ATavV o€ BEoN va EUTTNPETACOUV TIG UTTOXPEWOCEIG TOUG.
2UVETTWG, N €€ETAON TNG BIWOCIPNOTNTAG MIAG ETAIPIOG TTPETTEI VA YiVETAI KAl ATTO TTAEUPACS
PEUCTOTNTAG KAl OXI HOVO aTTO KEPDOYOopIag. Na 1o Adyo auTd, o pOAoOG TG KatdoTaong
Xpnuatopowy gival TTAEOV TTOAU ONUAVTIKOG.
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4.1.01.02 OwovouLKoi opot

. Xpnpotoppon (cash Fiow)

4. Aiakpioeig xpnuaropowv
O1 xpnUaTOopoEG DIaKPIVOVTAl O€ TPEIG KATNYOPIEG POWV:
A. As1ToupyIKEG POEG
O1 AeIToupyIKEG POEC OXETICOVTAI PE TNV TTAPAYWYH KAl TTWANCH TWV TTPOIOVTWY, KABWG £TTIONG Kal
ME TNV TTAPOXN TWV UTTNPECIWV TNG ETTIXEIPNONG.
O1 €10p0£G TWV AEITOUPYIKWYV powV TTEPIAQUBAVOUV:
MwAnon ayadwyv ) TTapoxr UTTNPECIWY,
Aidpopa GAAa £€00da OTTWG EVOIKiaon ETTITTAEOV XWPOU
EmoTpo@éc xpnudTtwy atrd Tnv KuBépvnon
ATT0000¢€IC ATTO UETOXEG
ATT0000¢€IC aTTd £VTOKOUG TITAOUG (OOAOYa dNuOCiou 1 ETAIPIWV)
O1 eKPOEC TWV AEITOUPYIKWY POWV TTEPIAQUBAVOUV:
Mapaywyn Twv TTPOIOVTWY I TWV UTTNPECIWV (TTANPWHEG YIa TTPWTES Kal BondnTIKES UAEG,
TTANPWHEG YIa EPYATIKA, EVOIKIO, AOQAAEIQ, TTANPWHES OTOUG TTPOUNOEUTEG, KATT.)
Ayopd EUTTOPEUNATWYV
MANPWUEG yIa @OPOUC OTNV KUBEPVNON
MANPWUEG TOKWV
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4.1.01.02 OwovouLKoi opot

. Xpnpotoppon (cashFiow)

4. Ailakpioeig xpnuaropowv
B. ETrevOuTIKéG pOEG
O1 eTTEVOUTIKEG POEC Eival OI XPNUATIKEG POEG, TTOU £XOUV VA KAVOUV WE TIG AYOPES KAl TTWANCEIS TTAYIOU
EVEPYNTIKOU KaI XPEOYPAPWY AAAWYV ETAIPEIWV YIA JAKPOTTPOBECUES ETTEVOUTEIC.
O1 €1I0p0EC TWV ETTEVOUTIKWY powV TTEPIAapBavouy:
Eiotrpdceic amrd mwAnon rayiou evepynTikou
EIoTTpAEeIC EVTOKWV TITAWY 1 HETOXWV AAAWV ETAIPEILOV TTOU KATEXOVTAI YIA ETTEVOUTIKOUG OKOTTOUG.
O1 EKPOEC TWV ETTEVOUTIKWV POWV TTEPIAAUBAVOUV:
MANPWEG yIa TNV ayopd TTAYIOU EVEPYNTIKOU
MANPWEG YIa TN ayopd EVIOKWY TiTAWV TTOU KATEXOVTAI YIA ETTEVOUTIKOUG OKOTTOUG
‘Ekdoon daveiou
I. XpnpaTodoTIKEG POEG
O1 XpnUATOOOTIKEG POEC TTEPIAAKBAVOUV TNV ATTOKTNON TWV PEUCTWY ATTO TV £€KOOOT TWV HETOXWYV,
TNV EKPON TWV PEUCTWY, ATTO TNV ETTAVECAYOPA METOXWYV TTOU £XOUV 10N €KOOBEI KATT
O1 €10p0EC TWV XPNUATODOTIKWY POWV TTEPIAAUBAVOUV:
KepdaAaia TTou TTpogpyovTal atrd TNV TTWANCN JETOXWYV TNG ETTIXEIPNONG
KepdaAaia TTou TTpogpyovTal atrd Tn dnUIoUpYia TWV OPEIAWYV
O1 eKPOEC TWV XPNUOTOOOTIKWYV POWwV TTEPIAQUBAVOUV:
ECayopd Twv petoxwy, KaTtaBoAr Twv PepIoPATWY, ELOQANCON TWV 0QEIAWV
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ElJlog - MODULE A :
BUSINESS PRINCIPLES

4.1.01.03 Kootoc AltoBepatwv

Calculates the costs of inventory holding
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4.1.01.03 Kootoc AmtoBspatwv
A. \eLTOUpPYLKA KOOTN SLatripnonc anobepdtwy

Al. AmoBnkeuvon

MNepthapPfavel Ta KOoTN dLoKTNolag Kot
Aettoupylac tng Alobnkng.

TEtola KOOTN €lval :

- MioBot anoBnkapiwv, mikadopwyv, odnywv KAAPK, EPYATWV, KATT
- Evoikia amobnkng, leasing eykataotaocewv Kot EEOMALGLOU

- Kéotog Evépyelac (O€ppavorn, KALLOTIOMOG, PWTLONOG, KATT)

- K6otog kavoipwv KAapk

- Kéotocg ouvtrpnong amobnkng, oxnuatwy, €omAlopou)

- ANMOTLKA TEAN

- AvaAwolpa, KoBopLoTIKA, CUCKEUOOLEG, KATT
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4.1.01.03 Kootoc ArtoBepatwy
A. \eLTOUpPYLKA KOOTN SLatripnonc anobepdtwy
A2. AT[apxall.U)O' N (Obsolescence)

Elval n katdotaon otnv onola HETAMTEL Eva TPOLOV N untnpecia dev {nteital MAgov
£0TW KOl AV lval o€ KA AELTOUPYLKN KaTdotaon.

A3. YT[EE(IU’.DEO'I'] (Pilferage)

Elval n KAomn LEPOUC TOU TIEPLEXOUEVOU ULOG
cuoKkevaoiag.

|

EldkA mepimtwon glval N avtikataotaon Tou
adalpoupEVOU TPOIOVTOC pe PEUTIKA UALKA.

—
| —
]
e
&=
Y

Sl
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4.1.01.03 Kootoc ArtoBepatwy
A. Aettoupylkd KOotn dlatpnong amofspatwyv

A4. Kataotpodn (pamage)
H aia twv npoidoviwyv nmou kateotpddnoav

A5. AG(I)('I)\LO' N (Insurance)

To ko6otog aodaAlong tnG amobnkng amod KivdUvoug TUPKAyLAG, KAOTIAC,
OELOMOU, KATT.
Entiong to K6otog alopAALONG TwV ATTOONKEUUEVWV TTPOTOVIWV

A6. DOpoL (Tax)

Awadopol popot mou oxetilovtal pe TNV WOloktnoia n tnv Asttoupyia
AmnoBnknc, onwg : Mopol nmeplovoiag, Anpotikol Goépot, ka
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4.1.01.03 Kootoc ArtoBepatwy
B. XpnNHOATOOLKOVOULKA KOOTH

B1. XpnUOTOOLKOVOULKO KOOTOC ammoBENATOC

= AndOepa (aio o€ E) * kd6otog kedpalaiov (%)

Elval to kdotog Tou kKedaAaiou Tou amatteitol yia tTnv dlatripnon tou
amoB£paToc, N To KOOTOC Tou Kedalaiou ou eival SeopeupEVo o amoBeua.

AUTO TO KOOTOC £€apTATOL OTTO :
a. Tnv moootnta ToU amoBEUATOC

b. To k6oto¢ povadog Twv amobepaTwy (to KGoToG apaywyns/Hetanolnong n
TO KOOTOC mpopnBelag (av dev mapdayoviol ECWTEPLKA OTNV €TALpEia aAAA
npounBevovtal anod tpitouc)

c. Tnv 8LapKeLa IOV TO ATOBepa PEVEL oTNV ATOBNKN
d. To tpamellkd EMLTOKLO N TO KOOTOC SAVELOMOU TNG ETALPELAC
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4.1.01.03 Kootoc ArtoBepatwy
B. XpnNHOTOOLKOVOULKA KOOTH

B1. XpnNUOTOOLKOVOULKO KOOTOC OITOOEUATOC
Aoknon :

Mua kaBa StaBtel 1000 dLaAeC KpaoLov mapaywyng tTng o€ TiHA mwAnong 4
E/bottle (ue yevika é€0da 10% kat kEpdocg 20%) kat 3000 UMOUKAALO XUHOU TIOU
ayopalel yia petanwAnon purchased to resale, og tiur ayopag 2 E/UmoukaAL.

O HEOCOC XPOVOC TIAPOLOVIC OTNV KABa €lval 4 HAVEC YLO TA KPOLOLA EVW YL TOUG
XUHOUC povo 20 PEPEC

H etalpeia €xeL pEoo kO6oTOC Savelopol 5%

MNooo lvol TO KOOTOC ToU SEOUEVEVOU KEDOAAOLOU VIO TO amoBspua;

TL evépyelec Ba KAVATE YLOL TNV LELWGN TOU XPNLLOTOOLKOVOULKOU KOOTOUC;
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ElJlog - MODULE A :
BUSINESS PRINCIPLES

4.1.01.04 Opol MANPWUNC

Monitors supplier and customer payment terms
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4.1.01.04 Opol TANPWLAC
A. MAnpWHEC MEAQTWV
Al. MopakoAovOnon tou aplBol NUEpWV KABUOTEPNONG

Elvai oAU onpavtiko va mapakolouBouvtal Kal va eEAEyxovtal ol
TIANPWHEC TWV TIEAATWV (credit terms) OE OXEON UE TIGC CUUPWVNUEVEC N
TNV TLOTWTLKI TTOALTLK TNG €TALPELOG

OL kaBuotepnoslc emnpedlouV APVNTLKA :

- TO KOOTOG XPNUATOS0TNONG TNG ETALPELAC (financing cost)
- TNV PEVCTOTNTA (cash flow)

- TNV MANPWHLA TWV TTPOKNOEVTWV (suppliers payment)

- TNV pEPEYYLOTNTA TNG ETOLPELAC (credibility)

- TNV Kepdodopla TOU TTPOLOVTOC (product profitability)
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4.1.01.04 Opol TANPWLAC
A. MAnpWHEC MEAQTWV
A2. DSO

Days Sales Outstanding (DSO) eival évag ouxva xpnolpomoloUevog SeIKTNG Tou LETPA
TO UECO aPLOUO NUEPWYV TTIOU HECOAABOUV HEXPL N ETALPELR VO ELOTIPALEL TIC TIWANOELG
LE Tilotwon. Xpnollomoleital :

0. TO UTTOAOLTTO TOU Aoyaplaopou EloTpakTtéwv (Accounts receivable balance) 0To TEAOG
pLag mepLlodou Kait

B. TO TOCO TWV NUEPNOLWV MWANCEWV UE TILOTWON (credit sales) Kata TNV Ola mepiodo
DSO = Account receivable balance / daily credit sales

YwnAd DSO utropei va o@eiAovial O€ .

- AVOTTOTEAECUATIKOTNTO TOU TUAMUATOG TTIOTWOEWVY N OPAdA EI0TTPALEWY

- ETTOYIKOTNTA TWV TTWANCEWV

- évtovn TpooTrddeia Twv NMwAACEWY VO «@OPTWOOUVY TA ATTOBEPATA TWV TTEAATWV

- €i0000G aVTAYWVICTIKWYV TTPOIOVTWY aTNV ayopd -
CKTIOIMO» ATTOOEPATWYV €V OYn TTPOPRAETTOPEVWYV AvaTIMACEWY

- OTTAVIEG KOl MEYAAEG TTAPAYYEAIES
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4.1.01.04 Opol TANPWLAC
A. MAnpWHEC MEAQTWV
A3. EAeyxoc Twv avénuevwy DSO

H tdon twv DSO o€ pwa mepiodo mpemnet va e€staletal yla va evtornilovtol ta
T(POBANHOTA KOL OL QLTLEG TTPLV BYOUV EKTOC EAEYXOU

Juykpivovtag ta average DSO tng etatpeiag pe avtd tou KAAdou, N Twv
avTaywvloTtwy pag Bonda va avtiAnptoupe Katd mooo ipaote o€ KOAUTEPN N
XELPOTEPN BEON OO TOV AVTAYWVLOUO.

Av elpoote o€ Xelpotepn BEon, eEeTACOUE TL KAVEL O OVTOY WVLOUOC
KoAUTEPQ, TTY,

- TWWOTWTLKK TIOALTLKN,

- ELOTIPOKTLKEC LEBOSOL,

- ouoThpOTa TtapakoAouBnong,

- pepeyyvotnTA MEAATWY,

- TOOOTNTA KAl TToLOTNTA TIPOCWTILKOU,

- TLOALTLKEG TtPOWONONC MWARCEWY, KATU
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4.1.01.04 Opol TANPWLAC
A. MAnpWHEC MEAQTWV
A3. EAeyxoc Twv avénuevwy DSO

‘Evag amoTteAEOUATLKOG TPOTIOC VA EMEUBOUUE KoL va Pelwoou e ta DSO eival va ta
KOTNYOPLOTIOL|OOULE KoL VoL aoxoAnBoupe pe ta uPnAdtepa KABe Katnyoplag,
epappolovrag to vopo tou PARETO.

Katnyoplomoinon Unopei va yiveL Kkata :

npoiov

YeEwypadLKn TepLOXN

TWANTA/UTTAAANAO TILOTWOEWV/ELOTIPAKTOPA

KavaAL TwAnoewv (xovopeéumopouc, Atavikn, francize, desk sales, kAm)
TeAatn
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4.1.01.04 Opol TANPWLAC
B. MAnpwHéC mMpounOsutwy
B1. Days payable outstanding (DPO)

Elvait 0 AOyog Twv MANPWTEWV OTOUC TPOUNOEUTEC SLOLPOUUEVWV LE TO
LECO NUEPNOLO KOOTOG TMWANBEVTWV.

Days Payables Outstanding = Accounts Payable/(Cost of annual
Sales/360)

Napadeypa:

‘Eva TOAUKOTAOTN O ELXE KOOTOG MWANCEWVY TO EPACHEVO £€T0¢ 10 ME Kal oTov LOOAOYLOUO
eudavilovtat 7 mE opelAopéEVwy O0TOUG IPOUNOEUTEG.

Juvenwg ta DPO tn¢ etalpeiag Katd To €106 aUTO €ival :

DPO this year = 7,000,000/(10,000,000/360) = 252 days

To apéowC MPONYOULEVO £TOC N eTaLPEia elxe KOOTOG MWANBEVTWY 6 ME evw otov
LooAoyLopo €6¢eLée 4 mE mAnpwtéwv. Ta DPO Ntav :

DPO last year = 54,000,000/(56,000,000/360) = 240 days

H abv&non twv DPO beixvel OTL N eTalpeia MANPWVEL ApPyOTEPQ TOUC TPOUNBEUTEG TNG O€
OoX£0N LE TO TIPONYOUEVO £TOC.
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4.1.01.04 Opol TANPWLAC
B. MAnpwHéC mMpounOsutwy
B2. YYNnAO n xaunAa DPO

Ot NMAnpwTtéoL Aoyaplacpol (A/P) eudavilovtal otov IcOAOYLOUO 0TV TTAEUPA TOU
MaBnTtikoU Kal avkouv oTLG BpaxumpoBeope YIIOXPEWOELG TTOU TIPETEL VAl
MANPwWBOOUV HECA OTOUG EMOUEVOUG UNVEG

Meiwon DPO : >nuoatobotel 6tL xpnotpomnotovvtol SLabéoiua Kot we K TOUTOU
HLELWVETAL TO KePAAALO Kivnong tnG eTalpeiag

(kepalaro kivnong = KukAodopouv Evepyntiko — Bpaxunpo0Bsopeg YIOXPEWOELS)

Av ta DPO eival oAU xapnAd, autod onpaivel 0tL n etapeia v aflomolel ta
SLaBéopa NG armodoTikd, S10TL T KATEVOUVEL 0€ TIPWLHEG TTANPWHUEC TTPONBEUTWY
KOLL XAVEL TNV €UKalpila v Ta eEMevVOUOEL O€ QVATITUEN TWV TTWANCEWV

AU&énon DPO : snuatodotei 6tL Snuoupyeital tnyr Stabéotpwy SLdtL n tatpeia
TIANPWVEL APYOTEPA KOL CUVETIWG OEV XPNOLUOTIOLEL TapELOKA SlaBEoipa TOoo ypryopa.

Av ta DPO eival oAU uPnAo, n etatpeia pmopel cuvtopa Opwe va Bpebei otn B€on
va KNV pmopet va Bpet petpntd kot va aduvatel va e§opARoEL TOUG TPOUNOEVUTES TNC.
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ElJlog - MODULE A :
BUSINESS PRINCIPLES

4.1.01.05 ZuykpLtikn aéloAoynon ko Stoiknon anodoong

Understands the importance of benchmarking in performance management

40



projectyous

4.1.01.05 ZuykpLtikn aéloAoynon kot dtoiknon Artodoonc

A. ZKOTOG \tﬁ
s L )

Al. Zuvexng HEtpnon ~i

| y
(Continuous measurement) ]‘r N D

y

“Things can be improved only if can be measured”

Molog 0 oKOMOG TNG CUVEXOUG LETPNONG?

Na evtomiocouv mepLloxEG ou xpetalovtol BeAtiwon
Noa BeATiwBel n amddoon oTIC TIEPLOXEC AUTEC
Na dtatnpnBouv oL BEATIWOELG KaL val LNV UTTAPEEL TILOWYUPLOUA

Na evtomiotouv €ykatpa oL Adyol BeAtiwong n XelpotEpeuong otav ta
dedopéva eival mpoodata

Na eykatoaotaBel vootporia emipovnc otnv BeAtiwon tTng opyavwong

Na StepeuvnBouv oL aAayEg otnv anodoon o cUYKPLoN HE
nponyoUEVEG OUVONKEC AeLlToupyiog
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4.1.01.05 ZuykpLtikn aéloAoynon kot dtoiknon anodoonc

A. ZKOMOG \{,ﬁ

Al. Tuvexnc nétpnon e P .

e | Ll S N

KPI : KEY PERFORMANCE INDICATORS

Elval Asikteg péow Twv omoiwv mapakoAouvBoupe tnv amodoon Twv
AELTOUPYLWV TNG EMLXELPNONC

JuvnOwCc XpnNOLUOTIOLELTAL EVOC CUVOUAOHOC TIEPLOCOTEPWV SELKTWV SLOTL Evag POVO
deiktng pmopet va BeAtiwvetal aAAd va o€ Bapog AWV SELKTWY,

[MAPAAEITMA 1 : O éeiktnc «AptSuoc dpouodoyiwv/nuépa» va avéavetat aAia va

UELWVETAL 0 OEIKTNC «ZUVTEAEDTNC aélormoinang xwWpPou oxNUATOC» Kot 0 OEIKTNC
«2uvtedeotrc aélomoinong xpovou oxNnUAToC»

[APAAEITMA 2 : n o beiktnc « TovoxtAlouetpa ava oxnua avéavetat evw o SEIKTNG
drop size (u€oo Bapoc napadoonc) uetwvetal

TL MPpwWTEC £€NYNOELG SIVETE yLa TIC MAPATIAVW KOTAOTAOELG?
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4.1.01.05 ZuykpLtikn aéloAoynon kat dltoiknon anoﬁocnq
A. ZKOTOG

Al. Zuvexnc pétpnon L5 A P

KPIs mov ouxva xpnotponotovvial : —

PRODUCTION
» percentage of ltems rejected;
 production line time/capacity utilization

ORDER TAKING

* inventory levels vs. forecasted need;

 orders delivered in full, on time and error free (OTIF)
« orders received per manhour order taking

« average order size
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4.1.01.05 ZuykpLtikn aéloAoynon kat dltoiknon anoﬁocnq

A. ZKOTOG | \
’ ’ . C : ) V
Al. Zuvexnc pétpnon e D@
KPIs tou cuxva xpnotonotouvrat : 2/ wN AR

WAREHOUSING

e average stock, average stock days
e average man-hours, total loads

e damages %, losses %

* |oads/FLT operator manhours

TRANSPORTATION

e cost per km

e cost per MT

e time/capacity utilization

(ZuunAnpwote aAdouc xprotuouc SeIKTEC)
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4.1.01.05 ZuykpLtikn aéloAoynon kat dltoiknon anoﬁocnq
A. ZKOTOG

’ ’ X ( ) »
Al. Zuvexnc pétpnon 05 L 7
KPIs tou ocuxva xpnotpomnotouvtat :

DELIVERY

* percentage of Items returned,;

« total dollar value of damaged/lost goods;
percentage of on-time deliveries;

* average drop size

average unloading time

(ZuurtAnpwote aAdouc xprotuouc S€IKTEC)
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4.1.01.05 ZuykpLtikn aéloAoynon kot Stoiknon amnodoong
B. Bipoata BeAtiwong

B1l. Ecwteplko Kot e€wteplkd benchmarking

EowTtepLKO : ouykpivoupe tnv anodoon Asttoupylac pag povadog pe
aUTAV AAAWV TTAPOUOLWY HoVAdWV. TETOLEC HOVADEC UTtopEL va eival :

a. Meploxég (my, amddoon otdlou, anddoon nwAntwy, DSOs, kATt B. EAAGSQL,
Notiou EAAGSaG kat ATTLKAG)

b. Mpoidvta (my., povadiaio meptBwpLo kEPSOUC, EAATTWHATIKG TIPOIdVTQ,
HEyeBoc mapayyeAiag, KA yla tabe npoiodv)

c. Opadeg (T, uTtEpWPLEG, amouoieg, Oykol TWANCEwWV,/ava
avVOpPWTOWPQ, EMOKEPELG O TIEAATEG, KATL. Lot KABE opdda
MTWANCEWV)

d. Nepovoia  (rx KM/dxnua, KOOTOC KATOOKEVAG/EPYOOTAGLO,
EAATTWHOTIKA/YPOUUA TIAPAYWYNC, TWANCELS/TIWANTH, KATT )
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4.1.01.05 ZuykpLtikn aéloAoynon kot Stoiknon amnodoong
B. Bipoata BeAtiwong
B1l. Ecwtepko Ko e€wtepLkd benchmarking

EEWTEPLKO : CUYKPLVOULE TNV amodoon pLag povadag tne eTatlpeiog oG e
NV avtiotoyn povada pac aAANG etatpeiag otov idlo n oe SLadhopeTIKO
TOMEQ :

a. Mepoxn  (my, ocuykpivoupe TNV amddoon oTOAOU UE QUTH TOU OVTOYWVLOTH
nog otnv B. EAAada, ta DSO otnv KpAtn, Toug meAdteg ava mwAntn
otnVv ATTIKn, KAT)

b. Mpoidvta (mx, cuykpivoupe To povadiaio meptBwpLo KEPSOUG, EAOTTWUATIKA
npotlovta, HEyeboc mapayyeAiag, KATT ylo TO CUOKEUAOUEVO
TOLMEVTO LE TOV OVTAYWVLOTH HOU)

c. M£0odor (my, WidkTnTn amoBrkn, outsourced o 3PL,08nyol umdAAnAoL n
AX, TWANTEG pe pLoBO n pe mpounBeLa, KAT)
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4.1.01.05 ZuykpLtikn aéloAoynon kot Stoiknon amnodoong
B. Bipoata BeAtiwong

B2. 2Uykplon L TNV BEATLOTN TIPAKTLKN (best practice)

Ta BApota ocUyKpLonG e TNV BEATLOTN MPOKTIKNA - 1

a. EmAéyoupe tov Topéa ouykpLlong (rx petadopad)

b. EmAéyoupe TNV MapAPETPO oUYKPLONG (TtX KOOTOG SLOLKNTLKAG UTtOOTAPLENG -

management)

c. Opiloupe TO MEPLEXOUEVO TNG TTOPAUETPOU (TTX TO SLOLKNTIKO/SLAXELPLOTIKO KOOTOC
neptAapPavel a. to kKootog puobodoaiag tou dtevBuvtn petadopwy, TPOCWTILKO
ypadeiou kivnong, texviteg ouvtipnong, Spopoloynteg, Ka . To KOOTOC
Aettoupylac Twv ypadeiwv tou TURpaToC petadopwy dnA evoikla, kowvoxpnota,
dw¢ vepo, SNUOTIKA TEAN, TIC AdELEC XproNG Ko amooBEoelg Twv software, Ka.

d. ETAEYOULE TIC ETALPELEC PE TIG OTtOlEC Bt CUYKPLOOUE XPNOLUOTIOLWVTAC WG KPLTH-
pLa eTAOYNC : Ttapopola Asttoupyia, mapopolo pEyebog, mapopoLla mPoiovta, KAT)

e. MNpoodlopilloupe TIG TTNYEC TWV oToLXELWV (TTY, Xpon ocUBOUAWY, OTEAEXN ATTO TLG
AAAEC eTaLpEieC, KOvOl TPOUNBEUTEC, KoLvol TEAATEC, 0dnyol avTtaywvioTwy,
LoOAOYLOUOL, KATT)
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4.1.01.05 ZuykpLtikn aéloAoynon kot dtoiknon amnodoong
B. Bipoata BeAtiwong

B2. 2Uykplon HE TNV BEATLOTN TIPAKTLKN (best practice)
Ta BApota cUYKPLONG KE TNV BEATLOTN PAKTLKA -2 :
f. ZuAAéyoupe ta otolyeia
g. AnploupyoU e CUYKPLTIKOUG TIivaKeg, xIs, reports, KATT
h. E¢etdloupe Ta OTOLXELA KOl EPEUVOUE OKPALEC TIMEG
i. Zuumepaivoue ToLeG ival oL best practices kat mou odeilovral
j. Opiloupe otoyoug, xpovodiaypappa, KPI, appodiotnteg, KA

k. EAéyxoupue TNV uAomoinon Twv aAAaywv cuyKpivovtag Ta
QTMOTEAECUATA UE TOUC OTOXOUC.

|. TeAlkog €Aeyxoc, mpooapHoYES, cupBLBaopotl, TeAkn €ykplon aAAaync.
m. Etaén aAAaywv otig Odnyieg, Mannuals, Job descriptions, ekmaldeutika
TIPOYPA AT, KATL WOTE N aAAayn va gival dltatnpnioLun (sustainable)
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4.1.01.05 ZuykpLtikn aéloAoynon kot Stoiknon amnodoong

B. Bipoata BeAtiwong

B3. A¢loAoynon BeAtiwong PE LETPNOELC atObooNnC

L L

—

. TEAWKOC €AeyXOC, TPOTIOTMOLAOELC, KL TEAKA €ykplon | Ll m ] %
e o e

OpillouE TIC TTAPAUETPOUC KOL TOUC CUVTEAEOTEG TTOU TIPETIEL VAL LETPNBOUV
Opi{OUE TIG TTNYEC KOL TOUG XPNOTEC TWV OTOLXELWV
Opiloupe to eninedo akpifelag mov BEAov e
Opi{oUE TNV CUXVOTNTO LETPAOEWV
Mpoetowpalouvpe ta epyodeia reporting (xls,

software, e€eAIKTIKEC KAUTIUAEG, scorecards, KATT) o ST T S

Evtomnilou e TiI¢ amokALoELg Kal TG ALTiEC AUTWV

Artodaoil{OUE TIG EVEPYELEC VLA VO ETTAVAPEPOUUE ——
TLC ATTOKALOELG KOl VO EVIOXUOOUE TIC AAAQYEG

™¢ aAhayng

13 page report of schedule, cost and quality performance graphs & charts
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4.1.01.05 ZuykpLtikn aéloAoynon kot dtoiknon amnodoong
B. Bipoata BeAtiwong
B4. SWOT Analysis

e Me 1t nEbodo autn depeuvole:

- ta Auvvata (Strengths) ko Aduvata (Weaknesses) onpueia tng opydvwong
- T1¢ Eukaipieg (Opportunities) kot toug Kivduvouc (Threats) mou diavoiyovtal

®  (WOTE VO ETUAEEOUE OTN CUVEXELO TIC KATAAANAEG EVEPYELEC YL VAL

- oatlomotjooupe ta duvatd onueia

- BeAtiwooupe tIc adUvatec MAEUPEC

- EKUETOAAEUTOUE TLC EVKOLPLEC

- TIAPAAANAQ LELWVOVTOC TOUG KLVEUVOUC
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4.1.01.05 Zvuykpltikn aéloAoynon ko dtoiknon anodoonc
B. BAuata BeAtiwong
B4. SWOT Analysis

Avvatad onpeia: AdUvarta onueia:

1. TukAvelg KaAd; TL mpotepiata SLABETELG; 1. Tuaduvapieg Oa pmopoloeg va BEATLWOELG;
Mowa Suvata onueia pmopeic va BeAtiwoelg akopn | 2. MNMou SlaBEtelg Alydtepoug MOPOUG OO TOUG
TLEPLOOOTEPO; aAloug;

2. Tt povadikoug mOPoUG UMOPELS va 3. Tuaduvarta onueia BAEmouv oL dAAoL o€
ETILOTPATEVOELG N IPOCEAKUOELG;; ogva ;

3. Tt duvata onpeia BAEmouv oL dAAoL o€ oéva ;

NAANO ENEPTEIQN (Ti, mwg, tote, moiog) NAANO ENEPTEIQN (Ti, mwg, tote, moiog)
Eukaupieg: Kivéuvol :

1. Tueukalpieg oou avolyovtat ; 1. TLKAVOUV OL AVTAYWVLOTEG OOU ;

2. Ano noleg e€eliéelg Ba umopoloeg va 2. Ano noleg e€eliéelg Ba umopoloeg va
enwdeAnBeic; {NULWOELG;

3. TLeukalpleg umopeig va KTioelg mavw ota 3. Ze 1L KdUVOUG o€ ekBETOUY OL aduvapieg
duvatd oou onuela ; oou;

MAANO ENEPTEIQN (Ti, mwg, ndte, molog) MAANO ENEPTEIQN (Ti, mwg, ndte, molog)
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4.1.01.05 Zvuykpltikn aéloAoynon ko dtoiknon anodoonc
B. Bpata BeAtiwong
B4. SWOT A2KHZH - NMpoowrmnikn EmayyeApotikn AvtoBeAtiwon

Avvarta onpeia: Aduvata onpueia:

1. Tukavelg kaAd; Tu mpoteprnpata dtabetelg; Motwa | 1. Tuaduvapieg Ba prmopoloeg va BEATIWOELC;
duvata onpela prmopeic vo BEATIWOEL AKOUN 2. Nou SLaBEtelg AlyoTEPOUC TIOPOUG OO TOUG
TIEPLOOOTEPO; aAAoug;

2. Tt povadikoUg mMOPOUC UIMOPELS va 3. Tuaduvarta onueia BAEmouv oL aAAoL og
ETILOTPATEVOELG N IPOCEAKUOELG;; ogva ;

3. Tt duvata onpeia BAEmouv ol aAAoL os oéva ;

MNAANO ENEPTEIQN (Ti, nwg, mote, moiog) MNAANO ENEPTEIQN (Ti, nwg, mote, moiog)
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4.1.01.05 Zvuykpltikn aéloAoynon ko dtoiknon anodoonc
B. Bpata BeAtiwong
B4. SWOT A2KHZH - NMpoowrmnikn EmayyeApotikn AvtoBeAtiwon

Eukauplieg: Kivéuvol :

1. Tieukalpieg oou avolyovtat ; 1. TLKAVOUV OL AVTAYWVLOTEC OOU ;

2. Ano noleg e€elifelc Ba pmopouoeg va 2. Ano noleg e€elifelc Ba pmopovoeg va
enwaoeAnOeig; {NULWOELG;

3. Tt euKalpleG UTTOPELC VOl KTLOELG TTAVW OTA 3. Ze TLKWOUVOUC o€ eKBETOUV OL AdUVALES
duvartd cou onueia ; oou;

NAANO ENEPTEIQN (Ti, mwg, mote, moiog) MNAANO ENEPTEIQN (Ti, mwg, mote, moiog)
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ElJlog - MODULE A :
BUSINESS PRINCIPLES

4.1.01.06 BeAtwiwoelc kat Aflo peTtoxwv

Understands the link between shareholder value and supply chain improvements

Share Value
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4.1.01.06 BeAtwiwoelg kat Aflo petoxwv
A. ZKOMOC

KaOe BeATiwon MPEMEL WG OTOXO VA EXEL TNV EVIOYXUON, ETE AUECA ELTE EUUECA TNG
aglag tng HETOXNG

B. Ztoxot

Elvat emipépouc emiblwéelc mov cuvelopEpouv otny enitevén Touv okomou. Mmopel va
elval BeAtwwoelc eite «hard» eite «soft»

- “Hard” pmopel va gival : n peiwon tou mpoowrikoU, n HElwon Tou AELTOUPYLKOU
KOOTOUGC, pelwon tou kepalaiou kivnong n AAAEC «XELPOTILOLOTES» OANAYEC

- “Soft” umopel va eilvat : n evioxuon tou brand, n BeAtiwon tou KAlpatog epyaciog
(morale), n Snuloupyia vootpormiag kawvotopiac, n feAtiwon TNg mMoLOTNTAC TWV
UTTNPECLWYV, TNC LKAVOTIOLNONG TOU TIEAATN, KATT

AnoB<pata Kedalato kivnong Enevéedupévo Kepalaro

Anoboon enévduong Aila petoxng
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4.1.01.06 BeATiwoelg Kot AEla PETOXWV
C. Evépyeieg

Evépyeleg eival amodAoel Kal EPOPUOYEC TA ATTOTEAECUOTA TWV OTIOLWV
uAoTtoloUV ToUG OTOXOUC.

Nopadsypa :

O Xkomoc (goal) plag etatpeiag eival va PELWOEL TIG LOLOKTNTEC AmoBOAKEG

O Xtoxoc (objective) mou t€6nke yia d€toc otov Supply Chain Director kot otnv
opada Tou elval va Kavel outsourcing To 50% twv anodnkwv.

H Evépyela (action) mou t€0nke otov AleuBuvt AtoBnKNG lval va EKTEAECEL pLa
Epeuva ayopag Kal va rpoteivel 5 3PL eTapeiec av CUUUETEXOUV OE SLOYWVLOUO.
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4.1.01.06 BeATiwoelg Kot AEla PETOXWV
D. Tiélapopdpwvel Tnv agio LeToxwv

OL Mé£toyol e€eTtalouv KATA TpoTEPALOTNTA -

o. to Mépiopa (dividend), dnAadn to kEpdog mou
dnuovpynoe to kedpAaAalo ou enEvéuoay.

B. Tnv pakpoyxpovia kepdodopia, n onola e€aptatol amo :
B1. tnv euel&ia (flexibility)
B2. TNV LkavoTnTA POCAPUOYNG (adaptability)

B3. tnv Etawpkr) Kowwvikr) EuBuvn — EKE (corporate social responsibility - CSR)
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4.1.01.06 BeATiwoelg Kot AEla PETOXWV
D. Tiélapopdpwvel Tnv agio LeToxwv

ROCE PROFIT/CAPITAL =

= (Income—Cost of sales (n operating cost)) / (Fixed Assets + Working Capital)

H anodoon twv enevéedupevwy kedbalaiwv o€ pLa emyeipnon ennpealetot ano diadopoug
TIAPAYOVTEC, LEPLKOL oo TOUC omoioug oxetilovtal pe tnv Epodlaotiky AAucida :

a. To kedpalaio mov enevéUONKe o€ UTTOSOMEG
(capital invested in infrastructures) SnAadn, amobnkKeg,
TIOPKLVYK, OTOAO, cuothpata, KATt. Emnpedlel apvntika
10 ROCE (return on capital employed) To omoio evéladEépel
TIOAU TOUC LETOXOUG Kal VEOUC emevOUTEC. EmumAgov
elval éva epunodlo oe aANAYEC OTO ETILXELPNHUATIKO
HLLOVTEAO (business model), 0T OTPATNYLKA, OTA TTPOIOVTQ,
OTNV ULOBETNON VEWV TEXVOAOYLWV, KATT
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4.1.01.06 BeATiwoelg Kot AEla PETOXWV

D. Tiélapopdpwvel Tnv agio LeToxwv

ROCE = PROFIT/CAPITAL =
= (Income—Cost of sales/Operating Cost) / (Fixed Assets Working Capital)

b. O aplBuoC TwV pLoBwtwv. Autodg emnpeAlel TO AELTOUPYLKO KOOTOC KOlL TNV
LKaVOTNTA TNG ETILXELPNONG va avTidpad apeca o€ alAayEg otnv {tnon, oto
OLKOVOULKO TtepLBAaAAov, otnv Texvoloyia, Kal va eTIAEYEL KATAAANAOUG yLa TLG VEEG
ouvOnkeg umaAAnAoug amno tnv Ayopa.

c. To eninedo twv AntoBspdatwv. Auto emdpad oto
KukAodopouv KedbdaAalo Kal ETOL EXEL APVNTIKNA
enintwon oto ROCE. Ol CUVTEAEOTEG TTOU XPNOLULO-
niolovuvtal eivat ot Mépec Amob€uatog (Stock days)
Ko eldkotepa Tt « Nekpa AmoBEpata»

KoL Ta « Bpadewc Kwouueva amoBeuata» (slow moving stocks)

d. To emninedo twv EntopaAwv Aoyaplacpuwyv. Autol oL Aoyaploopotl

€XOUV HEYAAN TBavVOTNTA VA LETATPATIOUV O €€0da TOL OTola Bl LELWOOUV TO
kEpdoc. O Tuvteheotnc DSO (Days sales outstanding) €lval €vacg S€LKTNG Tov
npoBAENEL Toug peAlovtikoU¢ emlopaleic AoyapLoopouc.
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ElJlog - MODULE A :
BUSINESS PRINCIPLES

4.1.01.07 Ta 4P tou marketing plan

Describes the use of 4Ps in a marketing plan

ﬂ 4P MARKETING MIX ﬂ -

PRODUCT

CpmcE

B
Pt et i

P s iy
e N {..xv

PROMOTION
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4.1.01.07 Tat 4P tou marketing plan

Meiypa MApKETLVYK (Marketing mix)
Elvoil To cUVOAO TwV EAEYXOUEVWV TOKTIKWV EPYAAELWV LAPKETLVYK TO OTtOLaL
XPNOLUOTIOLEL Ll ETALPELA YLO VO TIPOKAAEDEL La elBupntA avtidpaon amnod
TNV ayopA-otoxo (target group). MepAapPavel KABe TL TOU YMOPEL va
EMNPEACeL TNV {ATNON yla TA TTPOLOVTA TNG ETALPELQC.

To Meilypa MAapKeTIvyK pmopet va dtaxwplotel o 4 opadeg petafAntwy mou
elval EUPEWC YVWOTEC WG 4P :

* Mpoiov (Product) :

Ta ayaBa n oL UTNPECLEC TTOU L ETTLXELPNON TTIPOodEPEL
OToug T[E)\(’XTSC ™ng¢

o T (Price) :

To XpNUATLKO TTOCO TToU Ba TANPWOEL O OlyOPOLOTAG

yla VOl AyOpAOEL TO TIPOLOV.

Promotion

e TonoB<tnon (Place or Position or Distribution) :
Ol EVEPYELEC LIE TLG OTTOLEC PEPVOULE TO MIPOILOV OTN
Sd1aBeon tou eEAATN va To ayopAoEl

* MNpowBnon (Promotion)
OL EVEPYELEC LLE TLC OTIOLEC ETILKOLVWVOULLE TAL XOPOKTNPLOTIKA TOU TIPOLOVTOC, TNV TLUN KoL
Tt 0p€AN IOV Ba £XOUV OL KATOVOAWTEG OV TO AlyOPAOOUV.
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4.1.01.07 Ta 4P tou marketing plan
A. np0l6V (Product)

MNeplhapPavovtal epyaleia mou cuvelopEpouv oto marketing mix, Omwe :

e [lolK\la (variety)

e MNowotnta (quality)

® Jx£blo (design)

® XOpOKTNPLOTIKA (features)

o Dipua (brand name)
® JuoKkevooia (packaging)
® Ynnpeoieg (services)

64



projectyou

4.1.01.07 Tat 4P tou marketing plan
B. Tl[.lr'] (Price)

MNeplappavovtal epyaleia mou cuvelodpEpouv oto marketing mix, Omwg :
® TLUOKATAAOYOG (price list)

® EKMTWOELC (discount)
® Xpovog MANpWUNG  (payment time)
e Opol miotwong (credit terms)
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4.1.01.07 Ta 4P tou marketing plan
C. |'|p0(b9r|0r| (Promotion)

MNeplhapPavovtal epyaleia mou cuvelodEpouv oto marketing mix, Omwe :

e Aladnuion (advertising)

e Ermwkowvwvia (communication)
e [lpoowrtikn MwAnon (personal selling)
® [TpowONTIKEG eVEPYELEC  (sales promotion)
® ANUOOLEG OXEOELG (public relations)
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4.1.01.07 Ta 4P tou marketing plan
D. Tonoeétna N (Placing — Positioning- Distribution)

NeplhapPavovtal epyaleia mou cuvelopEpouv oto marketing mix, Omwe :

® Ailktua ALOVOUAG (channel)

e KaAun (coverage)

e [lowAia-2uAAoyn (assortment)

® Ynueia mwAnong (locations)

e AmoOfpoata (inventory)

e Metadopa (transportation)
® AmoOnkeuon (logistics)
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ElJlog - MODULE A :
BUSINESS PRINCIPLES

4.1.01.08 Aadopa
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4.1.01.08 Aladopa

Direct discrimination ( Apeoec SLakploeLg)

Direct discrimination is when you'’re treated differently and worse than
someone else for certain reasons. The Equality Act says you've been treated
less favorably.

Direct discrimination can be because of:

Age - HAkia

Disability - Avarrnpia

gender reassignment - AAayn puAou

marriage or civil partnership - [auoc¢

Race - Karaywyn

religion or belief - Opnokeuua n mMoTevwW
Sex - ®duAo

sexual orientation. - 2EE0UAAIKEC TTPOTIUROEIC
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4.1.01.08 Aladopa

Indirect discrimination (‘Eppeocec diakpioelg)

is when there’s a practice, policy or rule which applies to everyone in the same way,
but it has a worse effect on some people than others

Example

A health club only accepts customers who are on the electoral register. This applies
to all customers in the same way. But Gypsies and Travellers are less likely to be on
the electoral register and therefore they’ll find it more difficult to join.

This could be indirect discrimination against Gypsies and Travellers because of the
protected characteristic of race. The rule seems fair, but it has a worse effect on this
particular group of people.
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4.1.01.08 Aladopa

What is 'Activity-Based Management - ABM’

Activity-based management (ABM) is a procedure that originated in the 1980s for
analyzing the processes of a business to identify strengths and weaknesses.
Specifically, activity-based management seeks out areas where a business is losing
money so that those activities can be eliminated or improved to increase
profitability. ABM analyzes the costs of employees, equipment, facilities,
distribution, overhead and other factors in a business to determine and allocate
activity costs.

Activity-based management can be applied to different types of companies,
including manufacturers, service providers, non-profits, schools and government
agencies. ABM can provide cost information about any area of operations in a
business. In addition to improving profitability, the results of an ABM analysis can
help a company produce more accurate budgets and financial forecasts.
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4.1.01.08 Aladopa

What is 'Activity-Based Management - ABM’

Activity-based management is a cost accounting term where management uses past
production activities and costs as a benchmark to adjust current activities as well as
current company goals.

Activity-based management goes hand-in-hand with both activity-based costing and
budgeting.

Basically, managers use activity-based costing and budgeting to make decisions
about the company.

Usually, the goal of activity-based management is to try to improve the business'
customer satisfaction and profitability
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4.1.01.08 Aladopa

Inbound Logistics

The activities of receiving, storing, and disseminating incoming goods or material for
use.

Outbound Logistics

The movement of material associated with storing, transporting, and distributing
goods to its customers.
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4.1.01.08 Aladopa

ABC - Activity Based Costing

e Activity-based costing (ABC) is an accounting method_that identifies the activities
that a firm performs and then assigns indirect costs to products. An activity-based
costing (ABC) system recognizes the relationship between costs, activities and
products, and through this relationship, it assigns indirect costs to products less
arbitrarily than traditional methods.

*This costing system is used in target costing, product costing, product line
profitability analysis, customer profitability analysis and service pricing. It is also
hugely popular since organizations can develop a much better corporate focus and
strategy if costs are better grasped.
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4.1.01.08 Aladopa

Life Cycle Cost (LCC) or Total Cost of Ownership (TCO)

To LCC mepthapPavel OAEG TIG SAMAVEG Kal TOL KOOTN TTOU MPOKUTTOUV KaBOAAn thv
Stapkela Lwng pag emevéuong.

Napopota €vvola eivat to TCO, ou meplAapfavel OAa ta £€0da mov emBapuvouv Tov
KATOXO £VOG project n evog mpoiovtoc.

To LCC eival dtadopetiko avaloya ortd oo KOTLa BPAEMOUME TNV
enévéuon :

ATto TNV MAeUpa Tou Xpnuotodotn, tou Kuplou tou Epyou, Tou MioBwtr, tou
Xpnotn, KA
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Kdotog kUkAov Twn¢
Life Cycle Cost — LCC n Total Cost of Ownership — TCO

NeplAapuPavel:

- ApXKO KOOTOG ayopag - /nitial Cost
- Zuvtipnon /Avtukataoctaocn - Maintenance / Replacement

- AnwAewa kepdwv Adyw pn Asttoupyiag - Lost Revenue due to
maintenance/replacement downtime

- KatavaAwon Evépyelag - Annual Energy

- Newtoupyko Kootog epyacioc - Operational labor/Annual wages

- Metadopa/Anobrkevon/Eykatdotaon - Delivery & Logistics

- EmiBewpnoelg - Inspections & fees

- @opol - Taxes

- Nouta Aswtovpyka £€oda - Other site costs

- NepBaAlovTika Kootn Kot pioka - Environmental Costs/Risks

- ‘Ecoda/damnavec ywa Eknoinon - Disposal & recycling —resale value

- 'Ecoda Aewtoupyioag - REVENUE generated



2UVOALkO Kaotocg Ktiong
Total Cost of Ownership

Category Cost for % of Total Comments
gl] YIS,
1 Design § 8750.00 0%
2 Purchase 161287875 £5%
3 Operate § 544 050.05 19%
4 Maintain b 752 B34 24 208%
] Dispose §o20452247 1%
Total $ 2,939,145.47

Total Cost of Ownership (TCOQ)

Dispose
% S

Maintain
26%

Purchase
54%

Operate
ﬂ\ sign details /£ Intro £ Design / Purchase £ Cperate £ Maintain R Dispose s Roll-Up / | 1 |

@ Design
B FPurchase
O Operate
O Maintain
W Dispose
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Erttdoyn pe Baon to Kootog KukAou Zwng

Noapadetypa: Molog e€OMALOMOC Elvall OLKOVOULKOTEPOC?

Cost (E)

KooToc

KukAou Zwng

moael

years

8 9 10

11

800000

- 700000

- 600000

- 500000

400000

300000

200000

100000

To povtélo B pe Baon
To ApXLKO KOoTo¢
PO OeLog

To povtélo C pe Baon
10 LCC

Tt eivat mpoTiuoTEPO;
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Kootoc¢ KUKAoU TwnC — MNapdSelypa umtoAoyLopoU

A=IOAOINHZH LIFE CYCLE COST AKINHTON

MlO’e(.UO'n arkivnTov - 1rC(pC(58lvua (oe OO0 E) AKINHTO A
1 2 3 4 5 6 7 8 ° 10

ApXIKN ETEVOUON OE EPYAOIEC 200
Evoikio 70,0| 72,8( 72,8| 75,8| 75,8| 79,0( 79,0| 82,2| 82,2
Koivoxpnota 7,01 7.3| 7,7 8,3| 8,7 9,2 9,7(10,2| 10,7
Evepyeia (Beppavon - wuén) 15,0( 15,6| 16,2| 16,7| 17,3| 18,0( 18,7| 19,5| 20,4
2uvtnpnon 2 2 2 2 2 2 2 2 2
Lost income 30 30 32 32 34 34 37 37 39
MeTapopika-TdpKIYK TTpOooWTIKOU 4,0 4,2 4,4 4,6/ 4,8 5,1 5,4 5,7| 6.0
TOTAL 200| 128]| 132 135| 139 143| 147 152| 157 160

NPV at 7% 985

AKINHTO B

ApXIKN ETTEVOUON OE EPYACIEC 150
Evoikio 80,0| 80,0| 83,2| 83,2 86,5| 86,5( 90,0| 90,0( 93,7
KoivoxpnoTta 7,0l 7,3 7,7| 8,3 8,7 9,2 9,7| 10,2| 10,7
Evepyela (Beppuavon - wuén) 10,0 10,5( 11,0/ 11,5/ 12,0| 12,6| 13,1( 13,8| 14,6
2Zuvrtnpnon 1 1 1 1 1 1 1 1 1
Lost income 10 10 11 11 12 12 13 13 14
MeTapopika-TapKIYK TtpoowiKoU 10/, 1,0/ 1,1 1,1} 1,2 1,2 1,3] 1,3] 1,4
TOTAL 150| 109| 110( 115 116| 121| 123 128| 129| 135

NPV at 7% 810
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4.1.01.08 Awadopa

Cost — benefit analysis

H avaAuvon kootoug — opEAoUC kataypddel OAa ta £00da kol £€0da TTOU TPOKUTITOUV
Kata tnv Stapketa {wng evoc project. ZKOmo¢ tng ivat n SteukoAuvvon g anodaong av
MPEMEL vaL tPooU e otV eEMEVEUON 1 OXL.

Ma va eivat Buwotlpn n emévduon npemnel To 0¢peAOC anod autrv va ivat LEyaAUTEPO
OLTLO TO KOOTOC KOl LAALOTA KOTA £VOL TTOCGOOTO TIOU VAL LKAWVOTIOLEL TNV ETILOLWKOUEVN
aro tov enevouth anodoon tou kepalaiou.

2tot opEAN mepthapfavoupe toco ta oltkovoulka (hard) 6co kat ta rototika (soft)
odEAN. Ta tedevutaio xpovia Kat ELOLKA o€ PEYAAEC ETtEVOVOELC CUMTIEPLAABAVETOL KOl
TO KOLVWVLKO KoL TIEPLPAAAOVTLKO AMOTUTIWHO TNS ETEVOUONC WOTE Hall UE TO
olKoVOuLKO va Staodalilel tnv sustainability (Biwopotnta) tneg emévéuonc.
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4.1.01.08 Aladopa

Quick ratio
Definition
A measure of a company's liquidity and ability to meet its obligations, often
referred to as acid-test ratio
Quick ratio = (current assets — inventories) / current liabilities.

Quick ratio is viewed as a sign of company's financial strength or weakness (higher number
means stronger, lower number means weaker).

For example, if current assets equal 515,000,000, current inventory equals 56,000,000, and
current liabilities equal 53,000,000, then quick ratio amounts to: (515,000,000 -
$6,000,000)/53,000,000 = 3.

Since we subtracted current inventory, it means that for every dollar of current liabilities
there are three dollars of easily convertible assets. In general, a quick ratio of 1 or more is
accepted by most creditors; however, quick ratios vary greatly from industry to industry.
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4.1.01.08 Awadopa

Cash Conversion Cycle - CCC

The cash conversion cycle is a cash flow calculation that attempts to
measure the time it takes a company to convert its investment in
inventory and other resource inputs into cash. In other words, the cash
conversion cycle calculation measures how long cash is tied up in
inventory before the inventory is sold and cash is collected from
customers The cash conversion cycle is calculated by adding the days
inventory outstanding to the days sales outstanding and subtracting
the days payable outstanding.

Cash Conversion Cycle = Days Inventory Qustanding + Days Sales Qutstanding - Days Payables Outstanding
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4.1.01.08 Awadopa

KaBapni Agia EvepynTtikoU (Net asset value)

KaBapr agia EvepynTikou €ival n 0uvoAIKN TTEpIOUCTia
TOU EvepynTikoU, PEioV :

- TIG auoIBEG dlaxeipiong (MioBoi, bonus, KATT),

- TIGC aUOIBEC BepaTopUAaka,

- TIG DATTAVEG,

- TA KEPON TTOU OIAVEUOVTAI KATT.
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